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IN THIS ISSUE 
HOT LEADS FROM COLD CANVASSING 
FIBROUS GLASS MOPS 
“THEATER-IN-A-BOX” 


COMBINATION WINDOWS ADD SALES 


Published for more than 40 Years 








YOU CAN 
CASH IN 


on Barrett's 1950 Promotion Plan for 


ROCK WOOL APPLICATORS 


Barrett offers you... 


THE BARRETT DIVISION 
ALLIED CHEMICAL & DYE CORPORATION 
40 Rector Street, New York 6, N.Y 


205 W. Wecker Drive, Chicago 6, tl 
1327 Erie Street, Birminghom 8, Alabame 
36th St. & Gray's Ferry Ave, Philadelphia 46, “a 


@ Exclusive franchise! Limited number of territories still open. 


@ Power-packed sales aids! Newspaper advertising mats, prospect 
systems and records, mailing pieces, leaflets and folders, sales pres- 
entation portfolios, displays and demonstration devices, samples, 
letter-heads, cards, estimate and contract forms. Also personal help 
on how to use these by special Barrett insulation-sales engineer. 


With all this selling ammunition, you can’t miss! 


@ Complete line of rock wool insulation products — granulated, 
blankets and batts—in mixed deliveries! You get everything you 


need for your insulation business in one order, from one supplier. 


@ Quick service from Barrett’s many distribution points, conven- 


} 


iently located to serve you promptly and economically. 
@ Reputation power! Barrett is “the greatest name in roofing”. . 


with 96 years of successful experience . . . backed by constant adver- 


tising. The Barrett sign is a sure business-getter! 


GET THE FACTS! WRITE TODAY 


Y 
~on R e i as natter July, 1949, at the 








It's terrific! 


Powerful New U.S.G. Advertising 
Merchandising Program Hits Jackpot 


WEW SHINGLE-VISION 
Sells by Sight! 


Compact, 


portable “‘theater-in-a-box’’ opens 


doors—wins attention for your roofing-siding 


selling whe 


It’s a 


7 ¥ 


‘re cumbersome “sales tools’’ fail 
ULS.G. exclusive complete with 
35mm. projector and full 
natural color slides 
Get yours now! 


_ Free Direct Mail 
Literoture 


= Free Business Cards 
Free Sales Letters rae ly 


Free Newspaper 
Ad Mats 


Free Job Signs 


Free Window Streamers 


— Free Door Knob 
“ Hangers 


Free Radio Commercials 


Free Samples and Racks 


United States Gypsum 





For Building « For industry 


for Applicators... 


HERE’S WHY: It’s by far the biggest 
Asphalt Roofing and Asbestos Cement Siding 
sales backing ever offered. And the most 
potent! Complete to the last detail. Has every- 
thing from FREE newspaper ad mats to 
sample displays—from direct mail to job 
signs. Plus sensational new SHINGLE-VISION. 
From first to last it’s built for you— promotes 
your services— your expert application. So use 
it and start profiting right now! 


Mail Now! The coupon puts 
you on the priority list for complete 
information on this big new promotion 
drive built around you. Don’t delay! 


United States Gypsum, 300 W. Adams St. 
Chicago 6, Illinois 


Gentlemen: | want to be the first to get the facts on the big 
1950 U.S.G. Merchandising Program. Please hove a repre- 
sentative call 


Your Name 


Firm Nome 
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Not just 7... Pc ROOFING 


SIDING 
CHASE 3 ED ROOFING Seaarane BU hie 
rHE NEW /MPROV SPECIALTIES 


gives al/ 


MANUAL 





The Reference Volume of the 


INDUSTRY 
/ ECONOMY 
150 PAGES crammed full of val- 


Z LONG LIFE uable information on applicat- 
3 EASE OF APPLICATION : ing, estimating, selling, training 


crews ...on new methods, new 
products, new profit opportuni- 
ties . . . on EVERY phase of 
your business. 


ROOFING, SIDING & BUILD- 
ING SPECIALTIES MANUAL is 
the only reference book in the 
world devoted solely to helping 
you make more money and do 
your job better. 


Every roofer, every siding and 
insulation contractor, every 
building specialty dealer, will 
want a copy for handy refer- 
Chase Impervitex is a thoroughly tested roofing mem- . 
brane made from Chase Topmill Burlap, completely ence. Order copies, also, for 
saturated and rotproofed. Its greater tensile strength your salesmen, applicators, 
assures roof satisfaction—not affected by ordinary con- 
struction shifts. When used as a cap sheet over old roofs, branch offices, etc. 


Chase Impervitex gives many years of additional roof 


service. Comes in 50-yard, easy-to-apply rolls. Ideal also P . 
for stripping, patching and flashing Open pores permit rice 


pertect bond of waterproofing agents Get complete 


details on Chase Impervitex. Mail coupon today. . $3 


5 or More Copies . . . $2.00 Each 
CHASE BAG CO i 
309 W. JACKSON BLVD., CHICAGO 6, ILLINOIS 25 or More Copies . . . $1.50 Each 


GENTLEMEN: | AM INTERESTED IN IMPERVITEX 





] HAVE SALESMAN CALL AMERICAN ROOFER & 
["] SEND INFORMATION Siding Contractor 
; 425 - 4th Ave., New York 16. N. Y. 
NAME Please send me copies of 
the MANUAL. 
NAME 
HASE BaG Co yen 

. 


COMPANY 


General Sales Office: 309 W. Jackson Blvd., Chicago 6, Illinois ADDRESS 
Branches Loceted Coast te Coast 


ADDRESS 
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Reynolds Rey Kool 19” Selvage Built-up Roofing 

is embossed aluminum bonded to 15-lb. 
asphalt felt. Lapped courses, conventionally 
applied, provide a continuous aluminum 
surface over two layers of felt. 


Reynolds Lifetime Aluminum Corrugated 
me and 5-V Crimp Roofing come in 
———-——— either smooth or stipple-embossed 
finish, .019” and .024” thickness. 
Also Industrial Corrugated, .032” 
s thick, extra deep corrugations. 


) 


Whether you . 
hot-mop it, > with not 


Corrugated, Reynolds 
can supply Nelson 


nail it : “Rivweld” Studs for 
if 


amazingly low-cost 
installation direct 


or rivet it eeeese from above. 


/ / \ ALUMINUM 
— PS\ MAKES THE BEST ROOF! 


However applied, an aluminum roof reflects up to 95% of radiant heat... 
cooling the interior, cutting winter fuel costs. Over a built-up roof 
..and the best gutters! this insulation, plus perfect moisture-barrier, also keeps the life in 


Reynolds Lifetime Aluminum Gutters and Down- the asphalt, makes roofs last years longer. In any form, your 
spouts give you rustproof permanence at half the 
cost of other rustproof materials. Slip joints—no ‘ 
soldering. Ogee and Half-Round styles, smooth It’s a good deal for your customer, And with lighter handling and less 
and stipple-embossed, in 5” size. Also 6” Indus- 
trial Half-Round, stipple 


aluminum roof is rustproof, needs no painting, minimizes maintenance, 


labor it’s a good deal for you. Call your supplier. Mail coupon for 
full details. Reynolds Metals Company, — 

Building Products Section, 

2006 So. Ninth St., Louisville 

1, Ky. Ofhices in 32 principal cities 


sa gus! 
_ gut . 
+o" as 0! 


Reynolds Metals Company, Building Products Section 
2006 South Ninth Street, Louisville 1, Ky. 


Please send me complete information on: [] Rey Kool Built-up Roofing; 
Corrugated, 5-V Crimp, Weatherboard Siding; [_] Industrial Corrugated; 
Gutters and Downspouts; [_] Reflective Insulation; [_] Flashing, Accessories. 


...and the quickest 
effective insulation! 


Reynolds Aluminum Reflective Insulation is alumi- 
num bonded to one side (Type C) or both sides 
(Type B) of tough kraft paper. Just tack or staple. 
Perfect vapor barrier. Rolls of 250 sq. ft. 25”, 33° 
and 36” wide. 


REYNOLDS ALUMINUM 


My jobber’s name is 
My Name Title 
Company 


Address. i Zone___ State 


| 
| 
| 
l 
| 
| 
| 
| 
| 
| 
L 


————— 





AMERICAN ROOFER 


Like extra men for your crew! —CONNERY’S— 
: ROOFING 


The American \ KETTLES 
. Fae gga et 


Connery, one of the oldest 
6 manufacturers, offer modern 
Se oil burning kettles of superior 


design for heating tar, pitch 








and bituminous material. 


& id ’ 
- WEIGHS : 
€ & & aa ae. Write for catalog show- 


ing our full line of 
LIFTS UP bottom fired and tube 
TO 800 heating kettles, buckets. 
POUNDS dippers, ete. 
@ You can’t afford to hoist 


roofing, asphalt, nails, tools [ : ROLLS ON r-—CONNERY— 


and equipment by hand any | iTS OWN CONSTRUCTION CO. 
more. The light, rugged, [issS) 2nd & Luzerne Sts. 


speedy American Roofer’s Hoist can hoist your ; PHILADELPHIA 40, PA. 
loads in a way that's truly amazing . . . and do it ’ HANDY SLOT 
on a few cupfuls of gas a day! It goestothe job § FOR 


on any light truck or trailer. One man rolls it HOLD-DOWN 
PLANK 














where you want it then zips the loads to the 
roof in a matter of seconds. Costs only pennies 


a day to own and operate. Call your distributor, s SPEED: 
| 150’ TO 5007 


A MINUTE 


o . 
American Hoist Te ilies 
& Derrick Company | THROTTLE, 
St. Paul 1 Minnesota CLUTCH AND 


j ] 
Plant No. 2: SOUTH KEARNY, N. J BRAKE 
Sales Offices: NEW YORK « PITTSBURGH +» CHICAGO : CONTROL 


or mail coupon below for literature 





PRICED COMPLETE | 
h , ON .-- 
$A2O°2 » ra | FOR ey tat Com 


Minn excessive attic heat, 
moisture blistering 
sential on insu 
here else. Ask 








jensation, 





correct cond: 
~ee in ynexcavated -— ~ 
of house point. y to os wre 
lated buildings . - - desire 
ys for full information. 


American Hoist & Derrick Company 


St. Paul 1, Minnesota , 

Soy newer "7 | MIDGET LOUVER (0. 
8 WALL STREET 
NORWALK, CONN. 
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needed im Southern and Southwest states. ALSCO, Inc. 
WRITE — WIRE OR PHONE = =—_ 


260 S. FORGE ST 
AKRON 8, OHIO 


Please rush me the details on ALSCO Aluminum Siding. | om 


nterested in becoming a 
y INC. 


Name 
260 So. Forge St. 
AKRON 8, OHIO 


Address 
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WATCH IT FLOW ON WITH A K. F. APPLICATOR -— DON’T SCRUB 


CAN’T BURN - CHAR 

Starts softening at 1,000° F. 
PICKS UP MORE 

Weighs less in use—no sponge. 
UNIFORM FILM 

No holidays—Covers as it goes. 
PULL—PUSH—ROLL 
Requires no effort—don't scrub. 
SELF CLEANING 

Delivers all it picks up. 
BETTER ROOF 

Same coverage start to finish. 
EASY TO ATTACH 

Thirty seconds—ready for use. 
QUICK THAWING 

Three minutes—ready for use. 
LONGER LIFE 

Built Sturdy—cannot break. 
SAVES MONEY 

Cuts mop bill—as much as half. 


DESIGNED AROUND ‘FIBERGL 


Manufactured by 

KIRBY INDUSTRIES 

1408 E. LAS TUNAS, SAN GABRIEL, CALIF. 
716 N. ERIE, WHEELING W. VA. 





Aeroidl HEET-MASTER KETTLES 


1950 


are FASTER — 
STRONGER — 
SAFER — and 
MOST ECONOM- 
ICAL OF ALL! 
NEW FEATURES 
ACCLAIMED BY 
ROOFERS! SKID MOUNTED 
The new “Heet-Master’ Kettle, while preserving original patented 
features—which made them the favorite of roofers over the past 
decade—are provided with improvements engineered in coopera 


tion with practical kettle users—improvements which insure 
savings of 50% or more in time, fuel and labor 


New 1950 features, added to universally acknowledged superiority of 
the “Heet-Master’ as you know it, give you the finest roofers 
melting kettle. unsurpassed anywhere 


AVAILABLE ON Skids—Steel Wheels—Hard Rubber 
Tires—and Pneumatic Tired modern automotive disc 
type wheels 


CAPACITIES: 30—55—80—1 15—175 and 230 gallons 


Write for Bulletin 400A 


AEROIL PRODUCTS COMPANY, INC. 
SOUTH HACKENSACK, N. J 
SAN FRANCISCO CHICAGO DALLAS LOS ANGELES 
SEATTLE JACKSONVILLE PITTSBURGH 











Extra hard head of tough glass tape, 
triple stitched, insures long life. 


“Hot Stuff” voids (shown in cut 
away) specially designed to pick up 
and hold more asphalt or pitch. 


Thousands of fine flexible 
yarns cut to special lengths 
for more uniform flow, 
complete delivery. 


18 inch spread 

easily covers one- 

half square of roofing 
material, eliminates holidays. 


AS FOR EXACTING ROOFERS 





Guaranteed to Perform 


and Be More Economical 








* T.M.R. U.S. Pat. Off. 


The 


DOUBLE 
Life of HYDE 
ROOFING KNIVES 


Hyde's No. 10 Roofing Knife 
leads a double life—yes, gives 
you double wear because of its 
two-point blade. Made from 
Hydex steel, expertly heat treat- 
ed, ground and honed, it pro- 
vides extra toughness and sharp- 
ness. Easy blade release enables 
you to change blades in just 10 
seconds! Handle and blade 
holder will last indefinitely. Spe- 
cify HYDE Roofing Knives—for 


lasting satisfaction. 


HYDE scormmoce maze 5's 
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GLASFAB meets 
government water- 
proofing membrane 

specifications. 


GLASFAB NATIONAL DISTRIBUTORS 


The Byerlyte Corporation 
Ford Roofing Products Company 
Insul-Mastic Corporation of Americe 
Koppers Company 
Owens-Corning Fiberglas Corporation 
Pioneer Division - The Flintkote Company 


GIVES DEFINITE ASSURANCE 
OF A LASTING JOB 


Every roofing contactor tries to 
use reliable methods and materials. 
Once a job is properly finished he 
expects itto perform satisfactorily. 


Wherever membrane fabric is re- 
quired in roofing or waterproofing 
work, GLASFAB, the woven glass 
cloth, gives indefinite life to the ap- 
plication and complete assurance to 
the contractor. 


You can rely on GLASFAB to guar- 


—~., antee a lasting job because: 


It easily molds itself to irregu- 
lar waterproofing surfaces. 


Superior tensile strength with- 
stands severe movement of the 
structure. 

GLASFAB handles easily; weighs 
only 1/5 as much as organic fab- 
rics.. 

"Hot Stuff' will not weaken GLAS- 


FAB because it will stand temp- 
eratures up to 1000° F. 


into the 
therefore 


Moisture can not get 
fibers of GLASFAB, 
no rot or decay. 


The Lexington Supply Co. 
4815 Lexington Avenue 
Cleveland 3, Ohio 


Gentlemen: 


specifications. 





Please send me your free GLASFAB 
catalogue covering applications and 
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DEALERS! Tie in now with 


Building Insulation, by Paul D. Close, B.S. 
2nd Edition—Revised and Enlarged, contains 
328 pages 15 4 illustrations, 54 tables, is fully 
indexed, durably and handsomely bound in 
washable cloth to give the utmost in service. 
It is priced at $4.50 

In this new edition an effort has been made 
to cover the subject in such a manner that it 


A L L - W E A T H E oe will be useful and of practical value to the 


architect or engineer, to the manufacturer, to 
ALUMINUM AWNINGS the dealer, and to the consumer who may be 
contemplating the construction of a new house 
or the remodeling of an old one. The book has 
been brought up to date in all details. 


Sheet Metal Work, by William Nuebecker. 
Our new promotion program breaks 360 Pages. $3.00. A generously illustrated 
manual of practical self-instruction in pattern 
drafting and construction work. It includes 
chapters on tools, methods of obtaining pat- 
publication, with a circulation of over terns, workshop problems, problems for light 
half a million, reaches higher-than- gauge metal, coppersmith’s problems, prob- 
lems for heavy metal, skylights, roofing, cornice 
work and patterns for forced-air fittings. 


with advertising in the July issue of 


House Beautiful. This outstanding 


average income families vitally inter- 
ested in their homes . . . and with the 
means to buy! Asphalt and Allied Substances, by Herbert 
Abraham, 1,515 Pages. $22.00 for New Edition. 
Cool-Ray also gives you many other A key to virtually all available knowledge 
merchandising and sales helps. So cash on asphalts, tars and pitches. The volume has 
333 illustrations, 122 tables and charts, 12,000 
references and 9,000 patent citations. Included 
lished dealer with a sales force, investi- are sections on prepared roofing-asphalt shin- 
gate a dealership for your community, gles, built-up roofing and waterproofing 


in on Cool-Ray If vou're a well-estab- 


now 


ShyGeh and Room Tables. by | 


4 Pages 


DEALERS EASILY SELL COOL-RAY 
BECAUSE OF MORE QUALITY, MORE BEAUTY 


Cool-Ray stands out! Suspension-type con 
struction; chimney-type ventilation; F.H.A | Alired ; 
Approved. Our plants are now completely si keeping syste 


mechanized to fabricate all sizes, shapes and 
. pe . ae Facts Vom ee | 
styles, including circular and canopy awnings Ar trated 


7 nuo-ue ek delir ery even during peak season { 





tom built 
MA/L COUPON NOW FOR for tatone 


INFORMATION: PLENTY COOL-RAY for doors 
for terraces 


PROFIT WA/T/NG FOR YOU for stores 





My Hardest Sale ix 
Cool-Ray Metal Awning Co. 
Plants at: 1455 South Avenue 3949 Federal Avenue 
Youngstown, Ohio Chicago, Illinois 
Please send complete dealer information to 


Name Cash only—List the books you want. attach to 
check for the proper amount, and mail to... . 


Firm Name 
Address BOOK DEPARTMENT 


AMERICAN ROOFER 


| 425 Fourth Ave., New York 16, N. Y. 





UBLICITY and advertising should 
go hand-in-hand with the selling 
of roofing, siding, and allied products 
While most 


value of regula 


contractors know the 
r advertising, very few, 
as we have pointed out before, under- 
stand the great help that good, sensible 
publicity can be 

There were some pertinent remarks 
recently in American Lumberman on 
this subject that we repeat below. They 
go right to the heart of this publicity 
problem 

Far too many dealers aren't getting 
as much free newspaper space as they 
can, either because they aren’t availing 
themselves of this wonderful oppor- 
tunity to attract more attention and 
sales or because they do not know 
what makes a good publicity story that 
their local editors can use 

Make no mistake about it 


about you, your i1 


a story 
dustry or your opin 
ions on building adds a lot to your pres- 
tige and opens up many opportunities 
for increasing business. Constant news- 
paper publicity stories and mentions of 
you and your yard are of tremendous 
and far-reaching value for three rea- 


sons 


First, any stories appearing in the 
free columns of your newspaper carry 
the implied endorsement of the news 
} 


paper, its publishers and editors. 


Second, the things people read most 
frequently in local newspapers are local 
news stories. Most of us are country 
boys at heart—enjoy reading about the 
lings we know and under 
conditions that 
are equally familiar and understand 
able to us 


people and 7 
stand, and locales and 


Third, many fine building and mod 
ernization prospects live on outlying 
farms—have little way of knowing 
anything personally about you and 
really getting to know you at a dis 
tance, except throug columns of 
their local newspapers 

If you're going to make a dent in 
your community—or want to make a 
bigger dent—first learn what makes a 
good, usable publicity story from your 


Continued on Page 26) 
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Devoted to Roofing os Siding * Insulating * 


Publishers of 
Roofing, Siding & Building Specialties Manual 


MAY, 1950 


Waterproofing 


Vol. 40 No. 5 
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Check these advantages of 
Armstrong's Temlok Roof Insulation 


High insulating efficiency 
Strong, rigid, durable fiberboard 
High moisture resistance 

Weighs only 1.35 Ibs. per bd. ft 
Easy to handle on the job 

low pitch absorption 

Firm square edges 


Low in initial and installed cost 


AMERICAN 


How Temlok cuts job costs 


When your crew works with a roof insulation 
material that doesn’t need “babying,”” you save 
money for yourself and your customer. That’s 
why so many roofing contractors are now using 
Armstrong’s Temlok” Roof Insulation 

This tough fiberboard is rnade to take a lot of 
fast, rough handling. Haul it to the roof deck in 
slings wheel carts of pitch over it carry 
60-Ib. rolls of roofing felt across it. You'll find that 
Temlok is rugged. It doesn’t easily break, become 
crushed at the edges, or marred with indentations 
This sturdiness cuts installation costs 
Low pitch absorption is another Temlok advantage 
Hot asphalt and pitch bond securely with the 
firm surface of the board, but they don't seep in 
to lower Temlok’s high insulating efficiency. Ex 
doesn't leak through where the 
er } 


cessive pitch 


boards join vecause Temlok’s firm square 


or shiplapped edges butt tightly together. This 
snug fit also provides a flat, smooth surface—an 
excellent foundation for built-up roofing. 

Temlok means more business for you. Temlok’s low 
installation cost—plus its low purchase price— 
puts you in a strong position to gain more and 
more new jobs. It helps you keep your bids down, 
make good profits, and maintain your reputation 
for quality materials and workmanship. 

With the full Armstrong line of insulating mate- 
rials, you can go after every type of roof job. In 
addition to regular Temlok, there’s Armstrong’s 
Asphalt-Impregnated Temlok for jobs requiring 
an extra degree of moisture resistance. For heavy- 
duty industrial jobs, you can offer Armstrong’s 
Corkboard. For complete information, 

write Armstrong Cork Company, 6205 
Concord Street, Lancaster, Pennsylvania 


ARMSTRONGS ROOF INSULATION 


CORKBOARD 


e TEMLOK 
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Remodeling And Modernization Reach Record Highs 


As FHA Title | Finally Becomes Law 


In the two articles which begin on this page the FHA 
situation is finally summed up and brought up to date. The 
Housing Act of 1950 was signed after the last issue went to 
press (as predicted). Information arriving meanwhile in- 
dicates that the field for the re-roofing and re-siding con- 
tractor is still booming. The details follow. 


Loans made since the expiration of 
Title | on March Ist were legalized finally 
some seven weeks later when the Presi- 
dent signed the Housing Act of 1950. 
This eases the FHA emergency for a 
long time to come. 


Wit the signing « 


of 1950. on 


f the Housing Act 
April 20, 1950, by the 
FHA 


using 


President, renewed its long 


range h itle | 


and I] 


program under J 


There is no major change in the pro 


cedure of insuring loans for repair and 


improvements but certain clarifying 


amendments to the regulations wer 


necessary to bring operations inte line 


ents to the \ct No 


changes were made with 


with amendn 
regard to 


maximum loan amounts or maturities 


| yEMODELING and modernization 
LV has closely 


paralleled new con 
struction in accelerating from relative 
ly low volume during the early months 
of 1949 to record activity now 
More Title I 
pro] eT TY lnprovement loans were made 
in the than 
first half, according to statistics 


FHA, Although 


represents only a 


Forty-two percent 


second half of last vear 
in the 
just released by the 
Title | financing 
portion of all the modernization carried 
out, it can be indi 


taken as a reliable 


cation of the overall trend 

In the first six months of last 
517.183 Title 1 
$250,065.770 were 
FHA 
were 733,749 loans amounting to $357, 
263.554. Totals for the 


1.250.932 loans and 


year, 
loans aggregating 
guaranteed by the 
In the second 


six months, there 


vear were 


2 


$607 329,324 


Volume Decreases 


in 1949 


1948, but t 


the only ones since the 
began in 1934 in 
$600,000 ,000 
provements 


litle | program 
more than 
im- 


which 
worth of property 


was insured, Forecasting 
a continued high rate of remodeling, 
the FHA estimates that loans during 
1950 will total at least as much as 
last year 

Among specific exterior improve- 
ments, reroofing and exterior finish- 
ing are the kinds of work for 
most frequently borrowed 
Title | For the 


interior, heating, insulation and plumb- 


which 
money 1s 
under the 


program. 
ing are the leading ones. 


More Reroofing on Farms 


The FHA 


unprovements to 


that 


homes 


reports indicate 
farm 


farm buildings, for 


among 
and other which 


separate statistics are kept, reroofing 
and plumbing hold higher rank than 
they do for urban dwellings. The rise 
in roofing work was particularly great 


(Please turn Page) 
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Housing Act Signed 3 . 
(Cont. from Page 13, Col 


luring 1949, show 
percent from the 
to the second half 

Contractors who d 
work find that asphalt roofing is the 
material most widely used for reroof 
ing. To help in making a sale, pros 
pective customers can | 
phalt shingles usuall 
top of the old 1 
the epense of ret 


material 
No More Down Payment 
The FHA 
borrower 
i litle 


Chis cat 


point wl 
un 10,000,000 
made during 


S4 O00 000,000 


| 


eiiit, (Hii tite Aone 
gy ill 


Se 


This box-like house, typical of hundreds of thousands of outmoded but service- 
able homes, was given a modern look simply by changing the roof line and 
tearing off the old front porch. The worn-out roofing was replaced with asphalt 
shingles and new siding was applied. This is a typical example of the modern- 
ization work which is producing the current record in dollar volume. 


sine “Model Home” Racket Shows Up 
In Central New York State | 


\gents for the firm, supposedly hav 





ing offices in New Jersey and New 
York City, called on an Oneonta couple 
and said they would put siding on their 
house free of charge if the couple would 
illow the agents to use the house for 
demonstration purposes to pr spective 
customers 

In addition, the Oneontans were to 
receive a $50 check each month which 


(Continued on Page 40) 





Long Life And Great Coverage Claimed For 
FIBROUS GLASS MOPS 


By HERBERT R. KIRBY, President 


Kirby Industries 





N Mav of 1946 an enthusiastic and too small a head. Yarn would 
group of men gathered on top of Mr. Kirby has been continuously asso- work off the handle before the expec- 
” , " ciated with the manufacture of glass ,. mae ray Yes ‘. ’ 

- ; - ant life was realized, and it wouldn't 

tcl fiber products since 1935. In 1946 he erK 5 A A , ill 

the first fibrous glass mop in action founded the present firm to develop and pick up enough “hot stuff" for a 
It was made up of four one pound manufacture a variety of products util- types of work. 

; : izing glass fibers. : 
Four years ago fibrous glass mop yarn Our firm and others took these ob 
ventional manner. These skeins were was first introduced to the Roofing In-  jections and began 
k were so tied to dustry, and has been tested continuously .6.5.¢¢}) program on how best to over 
: since as to the performance character- git Oa? 
of approximately — isties and overall cost to the contractor. come them. By January of 1947, the 


) 
a building in Toledo, Ohio to watel 


skeins tied to a mop stick in the con 


a systematic re 





yp used over first ready-made all fibrous glass mop 
wnee was introduced. From that time to 

: ay ’ of mop yarn, welcomed this newcomer this, more and more of these ready 

econon nat ) r fibers t en being : t ’ 
with open arms made mops have been placed on the 

Within two months, however, it be market. 

came apparent that this method of 
utilizing fibrous glass mop yarn was 
an extensive national selling campaign. pot the best 


used 
irst introduction, 


‘ , 
lass mop varn was launched on ‘ oe 

a Hass Properties and Characteristics 

solution. The complaints 

Many Contractors and their Suppliers, fell into three main 


sill 
SULT 


groups Skeins > . aoa 
: Betore we discuss any further the 
remembering the acute shortage were too long, giving too iong a mop . 
results of these last years, or perhaps 

better stated, the performance of the 
ready-made mops, let’s list all the facts 
we know concerning fibrous glass yarns 
that will have a bearing on roofing 
mops 

l. Glass—Whenever glass is men 
tioned, one normally thinks of trans 
parency and optical properties such as 
those exhibited by plate glass. One 
also thinks of brittleness and relatively 
poor strength properties such as are 
a a inherent in bulk glass, however, when 
glass mop on built-up roof. glass is drawn into fibers of exceed 
Experience shows that the 
mop should be replaced = "~~ 
after about 700 squares of =“ changed immensely. 
use. 


ingly small diameters, the properties 


2. Yarn—The yarn that gave the 
best results had a diameter of .013 
inches. It was a balanced plied yarn 
which had a breaking strength of 10.88 
pounds, This yarn has approximately 
3,300 yards to the pound and is made 
up of 816 extremely fine, flexible fibers. 
The fibers are perfectly round and 
smooth, 


3. Moisture absorption—They will 
(Continued on Page 36) 
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THEATER-IN-A-BOX” 
Sells Roofing and Siding 


UNIOUE new ‘ t I OX is i ! fmish Oak prospects, allowing face-to-face com 
sales demonstration |} I] lwood, wit ugh leatherette over munication. Room lights can stay on 
Shingle-\ iston rn) t ; urol t ird vers, front and and window shades remain open 
the pack off the be t roofing and CK, al ul Suit rip —smal 
siding salesmen who ’ ne it l thar rt type r and Over 200 Color Slides 
memorial, have been toting clos Oo weig nu ss. When t front 
25 pounds of books an vit is removed, a translucent screen Che slide story itself is unique 
them on their selling rounds th mbles levision screen is among visual selling aids. Production 
Shingle-Vision, the line inno exposed of color slides, numbering close to 200, 
tion originated and dev was begun many months ago. The 
United States salesman can _— slide story utilizes color to the utmost, 


| 
] 35 mm. projector tor both sample demonstratio value 
weiglis yes I am] stration valuc 


' 
iss fT 

tains all the support the 10-foot and high viewer interest. A combina 
salesman to complet tric outlet, tion of artwork and natural color pho 
siding sale (or both) Slides are tographs was employed to add variety 


Lue Wirtites an \lthough keyed with captions and 

translucent screen slogans, the slides give the salesman 

full latitude in selling approach, so 
that no change in his personal tech 

new device : _ 

en permitting t niue is required. The slides are 

Story in tull color 


need for and benet 


nd facing (Continued on Page 29) 

and siding, with em 

pert appheati I nethod 

local applicator Actua 

graphs of the applicatio 

cludes, showing tie 

being applied—a 

in the U.S.G \s 

which is composed 

designs, plus Asbestos 

In addition ; 

plete range 

sible for the 

i variety of 
witho 

nto t 


home 
One Year of Research 


U.S.G. sales 
spent an entire 
producing the 
with existing 
these men utiliz 
periences to 
rugged enoug! : ; at a “ i . 
ie ieee oe The roofing and siding salesman’s kit shown above contains a 35 mm. slide 
ngnt enough | suey projector, and enough slides to give all the support needed to complete a sale. 
complete and t ¢ The slide is projected through the box on to the screen in front. Upper right, 

projector in kit. Inset, top, the carrying case closed, with all materials 
. including projector, weighs 10 pounds. 
The result t irrving Photo & Data Courtesy United States Gypsum Co 


in cost 
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Roofing Council Members Learn 
How To Beat Competition And 
Close Sales Without Tricks 


At Westchester Dinner 
te dge 


ricks or Traps” 
usual late April meeting of 
the Bronx-Westchester ( 


ing, Siding 


Competition” 
» Close Without 
were told in an un- 
Wav ata 
ouncil Roof- 
ind Insulating Contractors 
New York, through the 
slice The films 

ind presented by 


in Hartsdale, 
showing of two films 
were introduce 
(;eorge N 
Olson Com 
contractors 

Don 
- 


Northeastern Roofing, 


Sales Manager of 


New York area 


(,eer, 
pany, In 
Lingenfelter, Treasurer of the 
Siding and In 
sulating Contractors Association gave 
subject it 
Effort.” 


1 
unusual 


inspirational talk on the 
“Value of ( 
he slide 


resented rec 


ooperative 
films were 
they rded dialogue which 
I ded diaiogue which 
the pictures that 


at the 


was synchronized witl 


were shown, so t entire exhibi 
ion had a professional flavor 


“How 7 


ie shown t rooters 


» Outsell ( omp tition” will 
hroughout the 
country mn th next few months. Its 
theme as follows 


This 


outsell their 


illustrates how salesmen cat 
competition without be 
coming “hatchet men” 


or implying that 


customer interest in the competitive 


product is evidence of mild insanity 
[ypical subjects 


(1) 


conceding the order 


How to WITHOUT 


concede 


(2) How to concentrate on talking 


pluses” UP, rather than 
the other fellow’s “minus” DOWN. 

(3) How to sell with FIFTY-ONE 
per cent just as surely as with a HUN- 


DRED 


vour own 


George N. Geer, Sales 
Manager of Olson Com- 
pany, Inc. presents the 
slide films on better sales- 
manship as featured event 


of the evening. 


(4+) How to buck price competition 
HIGHER NOW 
LATER 


How to break in on strongly 


by making 


LOWER 


(5) 


mean 


entrenched competition—by infiltration 








~~ ™, 7 








Seated at the Speaker’s Table, Bronx-Westchester Council, 


NERSICA 


steak dinner, at 


Hillmann’s Inn, Hartsdale, 


N. Y., from left, Mr. Geer; Don C. Lingenfelter of Home 
Modernizers, Inc., Treasurer of Nersica; Joseph Jacobs of 


Parkside Roofing & Sheet Metal Works; C. N. 
Nersica, 


Managing Director, 


Nicholas, 


and James A. Holton, 


Insurance Counselor. 
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through the cracks and by “big gun” 
frontal assault. 

(6) How to make product “exclu- 
sives”’ tilt the scales. 

“How To Close Without Tricks 
Or Traps” begins with the subject of 
‘closing.” Its key points tell: 

his BEGINS 
rather than ends with the subject of 
“closing.” Closing is not just a PART 
It IS selling. 

Typical subjects covered in this film 
are: 

(1) and mak- 
ing sure each base is a benefit. 

(2) How to ask for 
you “head for home.” 

(3) How to push for 
without shoving. 

(4) How to sell 
hard as WHY AT 

(5) How to 
the prospect's “hot button.” 

(6) How to spot key appeals and 
win customer HEI.P in the spotting 


training program 


of selling 


Touching each base 


action when 


the order 
WHY NOW as 
ALL 

press 


extra hard on 


process 

How to talk the 

the man inside the job 
All members, 


(7) language of 


and friends 


enjoved a fine steak dinner 


guests 


Open-End Mortgages 
Recommended By 
Producers’ Council 


Many thousands of older homes can 
be modernized on 


terms within easy 
reach of home owners through the use 
of the open-end mortgage plan, accord- 
ing to James M. Ashley, president of 
the Producers’ Council, national organ- 
ization of building products manufac- 
turers, 

“Under the open-end mortgage plan, 
home owners wishing to repair, re- 
model, or modernize their homes, bor- 
row the needed funds from the hoider 
of their original mortgage and pay for 
the improvements over the remaining 
term of the mortgage,” Mr. Ashley 
said 

“In this monthy 
oiten is only one-third as 


way, the payment 
high as it 
would be if the funds were obtained by 
usual full re- 
payment must be made in a maximum 
of three years. 

“Many the 
open-end mortgage, and a movement 
is under way to extend its use through- 
out the country, 


methods under which 


states already permit 


“Last year only about 10 per cent of 
the housing improvements were financed 
(Continued on Page 37) 
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Trade Secrets Every Salesman Should Know: 





By BILL EDWARDS 
Special To American Roofer & 
Siding Contractor 


Turning Cold Canvassing Into HOT LEADS 


VERY success! 


ing salesman 


a waste of time bt is sometimes harm 
our ful because she can tell my story to 
procedures that pay wav for at vork FOO lesman is supposed to her husband then and so when I come 
easier sale. Perhaps you don’t know answer objections before they arise and — back later I am likely to find that their 
what vour “tricks of trac ! you migh well apologiz our mind are firmly made up to tell me 
“no.” Two minutes is all I allow my- 
are a part | s a salesmat hav reaming troduce myself at once, | self at that door in the A.M 
had to think t thus eliminatn 
mine on paper 
I use. You may 
them, but | pre 


y nu’ ve us¢ | 


Making The Appointment 


So | continue talking to Mrs. House 
be helpful to yor her na wife: “I am with the ABC Roofing 
’ a and Siding Corporation, Mrs. Jones. 
Information Gained While I’m making appointments with home 
ranvassine at 1 10V Canvassing owners in your neighborhood this week 
that I like to get lea I I know to show you how our new, post-war 
t d | siding can add beauty to your home 
and at the same time save you money 
if they Let’s look at that last sentence. First 
wfing place, “I’m making appointments; I'm 
noticed not asking her if I can have one. Next, 
know at the words “home owners,” she'll 
will be speak up promptly, if she rents and I 
can tip my hat and be on my way 
Then, too, I’m “showing,” not selling. 
Come on, Mrs, Jones, no harm in 
looking. 
of tendn. incte ere that doi i selling job on the If Mrs. Jones is like 99 out of a 100 
evening | 1! I Continued on Page 40) 
ilone 


1 
yo bac K 





ind vigo 
\iter rhe unusual usage 
about thre of asbestos-cement 
look away sheets shown at 
to answe! \ 1 c t the right was dis- 
that, if she can look over t trang covered being ap- 
before he turns i] talk t } 1} plied to houses 
be in a mot miter ’ f mind ‘Down Under” in 
She doesn't ; uy Det ntent Australia. Roof is 
of Terra Cotta Tile. 


Most Australian 
; homes are roofed with a clay tile found in abundance in the sub-continent. Use of 
her interruption the asbestos cement flat sheets gives the homes a pleasing and colorful effect. 
en Irn to s i t i \ 


Photo & Data Courtesy “Asbestos” 
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Added Sales With 


Combination Windows 
Keeps This Roofer Going All Year 


By D. A. HOOVER 
Special To American Roofer & Siding Contractor 


HE Biebel Rooting 
Litchfield, IIl., 
by N H 


thing out of 


Company of 
owned and managed 
tiebel, is making a good 
combination windows to 
fill in the seasonal slumps in the trade 
“We get leads on these jobs from two 
Biebel 


while on 


principal sources,’ Mr 


says, 
observation roofing 


jobs, and 


“From 


from personal solicitation 
which I carry on intensively during the 
fall and winter 


“When fall and the 


air gets sharp is the best time to start 


months.” 


leaves start to 


reminding people that very soon they 
will be burning costly fuel again. Time 
them that the trend in 
that still 
expected Fuel 
saved is like cash in the bank.” 

“T carry a combination window right 
‘rolling billboard’ truck, 


to point out to 
such 


the fuel industry is 


higher prices may be 


with me on by 


Mr. N. 


and when I present myself at the pros- 
pect’s door, I have the window with 
me to hold his attention until I can get 
in a few important statements about 
the value of them.” 

“If the prospect is interested and 
invites me in, I take the line of sales 
attack which seems most promising. 
Men the 
mechanical easy or 


interested in 
details, on 


are usually 
how 
difficult the window will be to main- 
tain and service. | him how the 
window which we feature overlaps the 
existing frames to make up for inac- 
curacies in 


show 


him 
how easily the two separate sash come 
out. 


construction. I show 


“This is also a good point to make 
with the women. How they can easily 
remove the windows for washing with- 
out having to the 


bother the man of 


H. Biebel points out the advantages of a combination window to a 


group of prospective customers. His rolling bill-board truck can be seen in the 


background. Siding shown was also applied by 


Biebel. 
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house—usually an ordeal of spring and 
fall with the old fashioned window. I 
make a point of the fact that all wash- 
ing can be done from the inside and 
no dangerous ladders are required to 
be set up outside. 

‘When I demonstrate the ease with 
which the screen can be inserted and 
removed, the faces of all of them light 
up. No more struggle from basement 
or attic with the bulky, old-fashioned 
hook-on screen which must usually be 
painted each season to stand up even 
for a few years.” This extra day, spring 
and fall, can be used to advantage 
along trout stream or behind his bird 
dog. 

If the prospect is still hesitant and 
there are small children in the home, 
Mr. Biebel shows them how the un- 
protected window is actually like a 
sheet of ice from which chilling winds 
fall to the floor to menace the health 
of the kiddies. How that, in the long 
run, the window costs nothing at all. 
The fuel it saves pays for it and its 
advantages are a bonus for the owner 
having been smart enough to install 
them. 


Easy Payment Plan 


“If the family is one who has to 
budget carefully, I offer our easy 12 
month plan. This lets the fuel saved 
actually pay for the window as they 
use it.” 

If this strategy does not work, Mr. 
Biebel said, he tries to sell them one 
window to test. Budgeted, this will 
only run them around two dollars a 
month and make it easily in reach. He 
always installs this window on the 
north or western exposure on the win- 
dow which has caused them the most 
trouble from drafts. Once the family 
has gone through a cold spell with one 
window on, the difference is so pro- 
nounced that selling the others is just 
a matter of time. 
the owner will protest 
that carpenters and painters are hard 
to engage, and that it will be a chore 
to get the installed. Mr. 
tiebel then tells her that the price is 
for the installed window, painted the 
color to match her house. This is usu- 
ally the last hurdle and results in a 
sale. 


Sometimes 


windows 


Getting Them To Buy Roofing, Too 


Such satisfied customers are a rich 
potential for roofing, siding and in- 
sulation sales. “While we are right 

(Continued on Page 30) 
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WAREHOUSE HANDLING 
Set stacking horses in shingle pile about every fourth 
Cartons or packages should be stacked on edge or end, row of bundles. Short 2” pieces, random length, may be 
not over five bundles high thus protecting against used on top of horses to receive second tier of bundles. 
panel damage. The 2 x 4 nailed flat on top of horse holds it steady, 
prevents rocking. 


Avoid Complaints! Stack and Store 


Asphalt Shingles With Care 


planks spaced far enough apart so that 
a hand truck can be run in between 
the boards and under the packages otf 


The proper care o phalt fit st place or uncovered in the rain, 
woduects during tr ypen them up 
] y | | 
is not difficult or pensi\ ifac nd let the roofing dry promptly : a : 

shingles. This method of stacking as 
turers are caret pa ge products 1 . : 
sures ease in handling shipments as 


convenient sizes and w t r ea Ss ing og as 
’ os = toring well as good ventilation. One word of 


in handling 


MY uri us \ h ; — _ caution—don't place the boards so fat 
thie teria weve ( : —— 


shipt 

with any o : ; ae 
; ipart that the shingle packages sag. 

sunple rules shou 

sure as} | 


Stack Shingles Flat 


Alwavs stack shingles flat, and never 
in piles higher than 3 ft. to 3% it. 
Higher piling may cause shingles to 
stick together, particularly in hot 
weather. The height of the pile should 
he determined by the weight of the 
shingle per square—the heavier the 
shingle, the lower the pile. It is wise 


follow the manufacturer's instruc- 


1 


height of piles. If 


tions as to proper h 
the floor area for st 


rage is limited, 
usable space may be doubled or trebled 
by building tiered up wooden racks 

ingles Never stock roll roofing on its side, 


suttable (Continued on Page 39) 
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Caulking Compound in Pastel Hues 


toward in 
asbestos sid 
leading 
Paralastic Products Co. an 


new colors of its 


In cooperation with the trend 
creased use of pastel shades of 
ing, as now being manufactured by 
siding firms 
nounces three 
compound 
Available now ark 
These 


popular Bri 


caulking 


Pastel Cream, 


addi 


Green, 
shades are in 


Hliant White 


and Dove Gray 
tion to the 


* 


Roofer’s Hoist 


Material elevators on building projects 
automatic by the 
Electric Hoists 
button stations can 
No skilled 
workman can 
plat 


ishers in 


have been rendered fully 
new 800 


One, or a number of pus 


Series of King 


be used t yperate these hoists 


operator is required. Any 
push the button to bring the elevator 
form to the desired clevation. This 
building materials 


4 new era in on-the-job 


iandling 


The King 800 Series 
from 2 to 10 trom 600 to 
3,000 Ibs. Hoisting peer 100 ft. per 
minute, le | l 


S1Z€s, 


double 
lines, 


Sing i 


ising 
sheave block top dt m and four 
apacity can | 1 but hoisting 
minute 


corresponding 


speed wil | | r = per 
Double or 
. le 
resuits. 

All models 


3 phase, 60 cy« : motors 


220-440 volt 
However, 


with 


motors of other current characteristics ar 
available Anti 
hroughout 

Most « 
have current available 


and King Electric 


meet the 


friction bearings are used 


mmercial and lustrial buildings 


luring construction, 


Hoists 


demand for suc nits 


vere developed t 


* 


Spray Pump Brochure 


Spray application of almost every 
mate 
cake heaviest 
materials, is covered in a 


type < f 
from 


deadening 
' 


from licorice to roofing, and 


irosting to soun 


sixteen ro 


page 


chure of the Alemite division of 
Warner Corporation 
\lemite “Versatal” 


Che versatiltiy of the 


Stewart 
showing uses of the 
pump 

Versatal materials 
pump is delineated in pictures of actual uses 
industry has found for it. Upwards of forty 
materials application problems are covered 
photographically, All are actual 


4 instances in which economies in materials, 


examples 


labor, product preservation and other advan 
methods I 


tages been et 
fected by use of Versatal pumps 


over tormer have 

Sound insulation materials and sealing or 
caulking compounds are also handled from 
original contamers and 
sultant labor and 


book shows 


with 
materials savings, the 


sprayed, 


% + * 


Book on Weather 


The Building 
{ the National 
nounced publication of the 
its research correlation conference, 
er and the Building Industry.” 


Research Advisory Board 


Research Council have an 
Proceedings of 
“Weath 
unusual collec 
tion of papers by men whose names have top 
rank building technology and the weather 
sciences. The editors papers so 
interesting and full of 
tempt 

‘hey provide a remarkably complete sum 
mary of known climatology 
relationship to the building 
they contain 


research 


The Proceedings are an 


found these 
that no at- 
to condense them. 


meaning 
was made 
what is about 
today and its 
industry. { 
trating analyses of 
terials and cquipment 
the entire field. 


n addition, pene 
in building ma 
by men who know 

The Proceedings are 
form with paper cover, containing over 100 
pages, illustrated, size 84%” x 11” 
are available for prompt 
order. 


book 


published in 


Copie s 


distribution upon 


Roof Scaffolding 


scaffold 
adjusts tor any 


Special may be set up in ten 
minutes. It pitch and 
may be used equally well to repair chimneys 
and build new 
of 5 feet by 
handling to a package 5 
(minus planks). Wilson 


root 


It gives a platform size 
folds for 
inches by 7 feet 


Albrecht Co., Inc. 


ones 


seven feet and also 





If further information is desired 
about articles appearing in the 
pages of this magazine send a card 
or a letter to the editorial depart- 
ment. 











Asbestos Siding Shingle 
Improved asbestos siding 
Smoothgrain Permatones have 
introduced by Johns-Manville. 
Viewed at any angle either 
or close up they 
appearance of 


called 
been 


shingles 
just 


at a distance 
have the deep, grained 
weathered wood. But to the 
touch these shingles are smooth. They have 
the same cross section throughout. 


Smoothgrain Permatones come in an at 
tractive range of colors. They have the 
permanence of asbestos that withstands 
weather and fire. Their wood grain appear- 
ance makes them adaptable to modern or 
traditional buildings. And, the smooth 
a completely new feature—gives 
advantages in application, maintenance, 
and appearance. 

This smooth is accomplished by 
placing the colored ceramic granules in the 
grooves of the grain and then pressing. The 
result is colorful, textured shingles that are 
also dense, hard and smooth. 

On the wall the texture of 
shingles looks the same 
since there are no raised places to 
the light. And they stay cleaner since the 
smooth surface prevents dirt and soot from 
clinging. This feature makes highly 
resistant to soiling in spite of years 
to the 


sur- 
face new 


wear 


surface 


these smooth 


from all angles 


catch 


them 
long 
of exposure weather 


+ * 


Stone Masonry Wall 
An experimental masonry wall’ faced with 
over 2000 specimens of stone from 47 states 
and 16 foreign countries has recently been 
erected at the National Bureau of Standards. 
It will be used to study all phases of the 
weathering process On numerous varieties of 
stone as an aid in developing more reliable 
laboratory methods for predicting durability. 
The complete investigation, which is being 
conducted by D. W. Kessler and R. E. An 
derson of the Bureau's Building Stone Labor- 
atory, will doubtless require many years, but 
some parts of the study will yield results in a 
comparatively short time. The wall is a co- 
operative project initiated by the Bureau and 

(Continued on Page 39) 
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today’s proved consumer preferences! 
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Compare Celotex Sta-Lock Shingles with any other lock shingle on 
the market. You'll agree no other combines so many sales-clinching 
features! 


Only Sta-Lock Shingles have the exclusive Celotex interlocking 
design which assures DOUBLE COVERAGE over 100% of the roof, plus 
TRIPLE COVERAGE over 42% ... permits each shingle to be secured to 
the roof or adjacent shingles at 8 separate points... provides extra 
wind protection ... prevents shingle “blowups”! 


Only Sta-Lock Shingles feature the new lighter Celotex blends 
specifically styled to meet today’s proved consumer preferences in 
color, plus a distinctive new pattern and deep-grained texture that 
create a roof of unusuai beauty and character. 


Only Sta-Lock Shingles have extra weather protection, extra 
years of dependable service built in by the exclusive 
Celotex Triple-Sealed Process. 


That’s why you sell more roofing jobs, faster 


when you feature Celotex Sta-Lock Shingles. ‘ ° 
Mail coupon at right today for full A’ BEST SELLER “AMONG THE POPULAR 


information, plus sam- NEW LIGHTER CELOTEX BLENDS... 
ples and a convinc- : 

ing new demon- 

stration kit. 
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Even modern color printing cannot fully reproduce the unusual 
beauty of this new Celotex blend. You must see it to know how 
distinctive it really is. And it’s typical of the fast-selling new 
Harmonized Blends and Colors now available in Celotex 
Sta-Lock Shingles. Others are Terra Cotta Red Blend, 

Cedar Green Blend, Mediterranean Blue Blend 

and Evergreen. To see samples, mail coupon 


xt right today! 
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Sta-Lock Shingles, plus the unique 
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MAIL THIS COUPON TODAY! 


The Celotex Corporation, Dept. AR-50 Chicago 3, Illinois 
| would like to see samples of the new Harmonized Blends and 


Colors available in Celotex 
Sta-Lock Demonstration Kit 
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your selling job easier! 


Over a quarter century of advertising leadership has bherd-alling eds 3 
established the ceLorex brand name in every commu- Asphalt Shingles, 


Celotex Building Products. 


f 
é 
8 


men), 


The Celotex Corporation, Chicago 3, Illinois 


And this demand promises to grow even greater in Baad ; 
1950, thanks to full-page Celotex advertisements selling job easier! — 
feature 
X 


TRIPLE-SEALED ASPHALT SHINGLES 


To sell more roofing, faster... 
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FHA Had Its Biggest Year 
On Record In 1949 


cording to reports fr 
1949 proved to 
the history 
ministrat 
Richards today 
that since establishment 
1934, all volume r 


welve months end 


v number of unit-app 
number of hom 
1 number of home 
imber of 
ere insured ut 
ttals in these categ 
substantial margins t 
year in FHA’s history 
One of the most sigt 
tremendous volume 


terest Ww 


the fact that dur 
FHA has issued commitr 
than $309,000,000 in mort 


ance plan especially d 


Executive Position Changes At 


Armstrong Cork Company 
Che Board i Db t 


Company el 


Duc 
Pre lent and Sec 
General Manager 
Division, was re- 
I Hawker was 
ands continues 
C. N. Painter, General Manag 
Division, was re-elected \ 
kk Peck, General Manag 
Materials Division, wa 


Manager 


lected 


Other 
J. Fitz 
Opera 
Martz 


H. W. PRENTIS, JR. 


\ssistant Trea 
\ tant Secretary 


\ssistant Secre 


-aul C. Wilmore Appointed 
Western Regional Manager For 
Reynolds Metals 

Ir Pau { \\ ' 1 ¢ wel pp anit l 
Metals Com 
Region | 


V ice 


New Assistant Manager For 
Celotex Pittsburgh Branch 
Marv ( \ General Sales Man 
ratior announces 
tee as Assis 


Pittsburgh 


was Sales Repre- 
tory f tl Celotex 
s succeeded in this 


S. Smit 


Arnold, Fischer Promoted 
in Koppers Division 

Two major appointments in the Wood 
Preserving Division of Koppers Company, 
Inc., were announced by H. R. Condon, Vice 
President and General Manager of that 
Division 

Walter P. Arnold was named executive 
assistant to the Vice President and General 
Manager, and Frank H. Fischer was named 
Assistant General Manager 

In his new position, Mr. Arnold also will 
retain the responsibility for railroad sales 
which he has held since November, 1946 
Mr. Fischer, who has been Pittsburgh dis 
trict manager for the Division, succeeds Mr 
Condon as manager of Division activities + 
the eastern half of the country 

A native of Cincinnati, Ohio, Mr. Arnold 
was graduated from the University of Cin 
cinnati with a Chemical Engineering degree 
He joined Koppers as a chemical engineer 
at its Orville, Ohio, plant in 1925, and ten 
years later became technical director for 
the Division. He came to Pittsburgh in 
1946 as Manager of Railroad Sales for the 
Division 

Mr. Fischer is a native of Pittsburgh. He 
joined a predecessor company of Koppers in 
1919, holding positions as purchasing agent 
and assistant sales manager. When activities 
of the predecessor company were inte- 
grated with Koppers Wood Preserving Divi- 
sion, he became district sales manager for 
that Division. He was made district manager, 
including responsibility for sales and pr¢ 
duction in 1943 


* 


J.M. McCauley Appointed Sales 
Manager For Weather-Proof Co. 

The Weather-Proof Company, Cleveland 
Ohio, has announced the appointment of Mr 
James M. McCauley as their Cleveland 
Sales Manager 

Mr. McCauley a native Clevelander, is 47 
vears old. He is a member of the Elks and 
*f the “40 and 8” club of the American 
Legion. He is also a disabled veteran of 
World War I 

Mr. McCauley is well qualified for his new 
position with the Weather-Proof Company 
} 


yy virtue of his 25 years experience in the 
sales field. As Cleveland Sales Manager he 
Retail Sales and Installation 


* * + 


s in charge 


Dewatex Forms 
Asphalt-Seal Division 

The Dewatex Manufacturing Corp., New 
York 18, New York, has announced the for 
mation of their Asphalt-Seal Division. This 
livision has been formed to take over the 
sales and distribution of their newly devel- 
ped product Asphalt-Seal 

It was also announced that a twelve page 

(Continued on Page 38) 





Manufacturers 
& Distributors 


Everything for Roofing and 
Waterproofing 


CAULKING COMPOUND 
ALUMINUM PAINT 
BITUSTATIC CEMENT 
ROOF COATINGS & CEMENTS 
INSULATION 
ROLL ROOFING—FELTS— 
PITCH—ASPHALT—COAL TAR 
COPPER—GALV. IRON 


od 
Short Cuts 


Gauge for Marking Composition 
Shingles for Cut-off 


ee RAKE OF ROOF 


SHINGLE IS MARKED 
WITH END OF TIN 


SNIPS & CUT HERE. Insist on Genuine Durex Products 


lake a 18 « 


drive 


w 24 in. piece of 1x4 and 
nails into one side as 
sketch 


phalt shingles, allow them to overhang 


roohng 


shown in the When laying as 


, 
yauge against the 
lascla, mark ti end of the 


the rake, hold the 


strip and 


NAIL FIRST THEN 
CUT SHINGLES 


cut it off with tin snips. The amount 
of shingle projection past the fascia 
can be various 


nails to proper depth 


regulated by driving 
lengths of 
Carl B. Petersen, Laurens, Iowa. 


Practical Builder 





How to Ventilate a Hip Roof 
Here’s a “wrinkle” I tried last sum- 


mer and I’m passing it along for what 
g 


it's worth to other readers of “our” 


magazine. For ventilating the space 


helow built a false flue 
instead 


ventilators. In this case the 


a hip roof, we 
into the chimney of cutting in 
owner 
worked 


wanied large chimney, so it 


Rar TERt 





lt 


: 
¢ Was DuUlit 
tion up through the 


nd in the attic it was broadened 
» 2 flues 


2x4’s over 


as shown, the false flue 
resting on a partition. The 


drawing shows one opening in this 


ventilator, but, if necessary, it can be 


sides.—A. McFE] 
Creek, Neb 


left open on thre 


hinny, Elm 


“Collars” Prevent Roof Leaks 

Leaks often develop on roofs if angle 
supports or guy wire fastenings are 
merely nailed into the roof. Whenever 
such places occur construct collars o1 
pockets, as shown, around these points 


SmeeT werag 
couse 


and fill with pitch or mastic cement. 


These collars may be made either 
round or square and of galvanized iron 
or copper 

Practical Builder 


Nail Shingles As Per Instructions 

The good mechanic will observe the 
nailing instructions included in the di- 
sheet of the manufacturer, 
that 
have been developed from extensive re- 


rection 


which contain recommendations 


search and performance studies. 





METROPOLITAN 


ROOFING SUPPLIES CO., INC. 
286 East 137th St., New York City 


CLASON 
SNOW GUARDS 


For new Slate Roofs, Spanish Tile 
Roofs, Old Slate Roofs, Flat Tile 
Roofs, American Method Asbestos 
Shingles and French Method Asbes- 
tos Shingles and for Metal Roofs. 


CLASON SNOW GUARDS 
Standard for Fifty Years 


THE M. N. CARTIER 
& Sons Company 


275 Canal Street, Cartier Building 
Providence. R. 1. 


Write us for Roofers Wholesale Prices 











Roofers’ Supplies 
Contractors’ Supplies 
Anything You Need 
ALL STATES ROOFERS SUPPLIES 


2107 W. LAKE 8T. CHICAGO, ILL. 





Paralestic 


-CAULKING COMPOUND 


y 


PARALASTIC PRODUCTS CO. INC. 


122 EAST 42nd STREET. NEW Y 
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Roof Plan 
Is Improved 


Columbia, Mo.—An improved roof 
design for buildings intended for stor- 
ing large farm implements now in com- 
mon use has been developed by the 
agricultural engineers of the University 
of Missouri. They have just published 
their plan in a new circular of the agri- 
cultural service entitled, 
“Curved-Roof Storage Building for 
Machinery.” 


extension 


The machinery shed described in this 
farms 
throughout the state for five or six 
years with god results. This building 
has plenty of open space for easy stor- 
age and removal of the large machines 
now commonly in use. 

The new roof design is much better 
than “round-roof” sheds built in the 
1930's. The older roofs were so flat 
on top that they were likely to sag and 
leak. The new roof truss has a quarter 
pitch at the top, so that it holds up 
and has a better appearance. 


circular has been used on 


The 3-foot width is popular because 
one row of machinery may be parked 
on each side and a driveway kept open 
through the center for moving ma- 
chines in and out. 

The construction of this building is 
fully described in extension circular 
570, which is available free at any 
county agent office or at the college of 
agriculture in Columbia 


Nailing It Down 
(Continued from Page 11) 


editor's viewpoint. Then supplement 
your regular newspaper advertising 
wtih periodic publicity releases to your 
local press. 

\ny story that takes up free space 
must do one of three things: 1) an- 


1 
nounce something of real news ; 2) give 


detailed information on something of 
special interest though not necessarily 
of hot, just-off-the-press news value. 
Why stories and how-to stories, 
for example; 3) provide entertainment 
value 
\ny building or remodeling trend 
you observe in your trading area is of 
news value, any addition to your head- 
quarters, your staff, your services. 
\nything you can build up to sound 
new or different about your company. 
—S. H. 
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THE SEAL THAT PUTS YOUR FOOT IN THE DOOR 
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$ Guaranteed by oe 
Good aemee. 
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No 
TAs ADVERTISED > 


| ENSELBRIC | 


The World’s Finest Insulating Siding 


has been awarded the 
GOOD HOUSEKEEPING GUARANTY SEAL 


Test after test was put to INSELBRIC’s new Shadowline*...and it 
was found worthy of all the quality claims made in our four-color 
national advertising. Good Housekeeping’s Guaranty Seal, known 
and acknowledged by 25,000,000 consumers across the country, 


will help you sell INSELBRIC! a 3 
7 FOR THIS NAME 


ox 
Now is the time to “put your foot in the door” with \‘ ipa C 
INSELBRIC! Order your share of Shadowline*, the 2 INSELBRE 


light mortar panel! Tie in locally with our national 
8g ° ° Be OW BACK OF Ever 
promotions for plus volume on siding sales! — 


*U. S. Pot. No, 2205798 
Other Patents Pending 


Big profits are waiting for you! 
Write today for complete details! 


 easteeaty 
& € < i Jones & Brown, Inc., Dept. RY 
INSELSTONE - INSELBRIC « INSELWOOD |! 439 Sixth Ave., Pittsburgh 19, Pa. 
bene yo 


ei want “put my foot in the door” with 
: My 
MASTIC ASPHALT CORP. JONES & BROWN, INC. owline®. Please send details, 


Dealer [) Jobber 1 Contractor [J 
South Bend, Ind. Elizabeth, N. J Pittsburgh, Pa — 
' Se 
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NEW TRIM FOR INSULATED SIDING 


This illustration shows 


method of 


utilizing our new bull- 


nose corner 


patented metal back 


band (right). 


application 


(left) and 














Just released! 


ANOTHER BACK-BAND TRIM FOR 
ASBESTOS, WIDE SPACE OR 
STRAIGHT INSULATED SIDING. 
WILL HELP TO SELL THE JOB. 


Write for Illustrated Folder 
No. 200 


CHICAGO METALLIC SASH CO. 


2112 OGDEN AVE 


° CHICAGO 12, ILL 








WHEN WE INTRODUCED 
THE 


) MATT FELT LAYER 


Roofing Industry 
easing speed 100% to 
Felt Layer unrolls 


f felt in less than 


ard physical 
fatigue no 


yaper away as 


MOPS AND LAYS 


125 TO 150 Marr te 
SQUARES A DAY | Buckets . , 
(3 PLY) WITH | Hot Stuy Carre 
ONLY 3 MEN 


Ouring 


Matt Coil-Less Burner Company les Burners 


4015 W. LAKE STREET 


CHICAGO 24, ILL 
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Advice on Advertising 
If Budget Is Limited 


The small business man is sometimes 
puzzled about what to do in regard to 
advertising. He realizes the need of 
promotion for his business, but his ap- 
propriation is necessarily limited, and 
he may be discouraged by expenditures 
made in the past which have brought 
no apparent results. 


Let’s analyze some of the mistakes 
commonly made by small advertisers. 
These mistakes are not by any means 
confined to smaller firms, but the man 
with a limited amount of money is more 
concerned about getting direct results 
for every dollar expended. 


Only One Tool 


First of all, we must remember that 
advertising is only one of the tools of 
selling. Being only one of the tools, it 
cannot be expected to do the entire job 
of establishing distribution. It must be 
correlated with personal selling, store 
display, and efficient service. It is also 
well to remember that advertising can 
not accomplish miracles—a _ product 
which will not sell without advertising, 
will not sell with advertising. 

One of the commonest mistakes of 
the small advertiser is to “spread his 
shots.” The big advertiser can afford 
to spread his appropriation over sev- 
eral media, such as billboards, radio, 
newspapers, and magazines. The small 
advertiser cannot—he is better off to 
concentrate his limited expenditures in 
one type of advertising at a time 


Have An Objective 


\nother mistake is to advertise with- 
out a definite objective. The advertiser 
must decide what he wants to accomp- 
lish, the audience he wants to reach, 
and what media will reach it to best 

The objective of an adver- 
ing campaign may be any one of 
several—to introduce a new product, 
to publicize a special deal or premium 
offer, to promote a new package, to at- 
tract the juvenile trade, etc. The im- 
portant — is to point your adver- 
tising towar ihe finite purpose 


Beware of waste circulation. Adver- 
tising can do no good unless it is con- 
centrated in the area where the com- 
pany has distribution. Desire to buy 





for May, 1950 


cannot be translated into sales unless 
the product is available in retail outlets. 
All advertising rates are based on cir- 
culation, and if the campaign is sched- 


uled in a medium which reaches far 
beyond the area of sales coverage, the 
advertiser is paying a premium for cir- 


culation which is of doubtful use 
MEMBRANE WATERPROOFING FABRIC 
Census Will Give 


Contractors Information is As THRIFTY 


To Help Them Sell 
Every dwelling unit in the United GI g h if 
States will be enume ine and listed as a asgow ousewi e 


by location in the 1950 Census of 








Housing. About 20 items of infor- 
mation will be obtained for each dwel- 
ling unit by the enumerators. 


You save 3 ways with KARNAK membrane water- 
proofing fabric! It's thifty because there’s no waste: 
it’s evenly rolled so that you can use it down to the 
last inch—no ragged ends to throw away. Packed in 
individual cartons. 


In addition to facts about the kind 
and size of the dwelling and its general 
condition, the Census taker will note 
information about the number of per- KARNAK can be used at extreme temperatures. 
sons occupying it, the available utilities, It unrolls smoothly at all 
whether occupied by owner or renter, temperatures, saving | time Acpbak 
value of owner-occupied dwellings and and labor costs, speeding up KARNAK contin 
monthly rental of those occupied by the work. for Roofs, Metal Surfaces and 


Maso . i 
tenants mry Surfaces. Foundation 


O O t Fi Made of pe ay iam, eee costings, for brush, spray or 

“ woven on vil mpreg w 
ne ut o ive asphalt, KARNA feleie'te very pil- trowel applicotion 
‘ P . able and prevents rupture 
For a sample of dwelling units 


Ss s, i and it is 
- ' : =? the finest quality, meeting all KARNAK 
namely one in five, the Census takers government and ASTM spestlion- Pll 
will ascertain information on such poy ps Veen 
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items as heating equipment and fuel 
used, electric lighting, type of re- ’ : . 
frigeration, radio or television set, | i Write today for illustrated x 
kitchen sink, kind of cooking fuel used, 
and age of structure. This information, 





Specifications Book. 


too, is confidential as to individual 
identities and, as is the case with popu- ey iss L E W I S ASPHALT ENGINEERING co. 


lation data, will be published only in 30 Church St., New York, N. Y. 
anonymous tables Manutacturers of Asphalt Specialties for 25 Yeors 


“Theater-In-A-Box” 


(Continued from Page 16) 





grouped for convenient presentation 
of specific shingle stvle and color of- 
ferings. Asbestos siding slides also 
make up a separate unit 


United States Gypsum consulted 
with many outstanding merchandisers 
of roofing and siding during prepara- 
tion of the slides, and the Shingle- Stake 
Vision kit was thoroughly field-tested 


Fully guaranteed. Established 1868. 
before it was put into mass production. Of several million 82 yeors our Slate 

ss 4 vi ag ail in use, less than ing Tools a 
Shipment of the kits to roofing an 100th of 1% have ever been returned dopreximatehy os 
siding contractors is under way now, for replacement. Hammers and Rippers Perfect 

and it is expected that several thou- are drop forged solid from alloy steel, 


1 , all in one piece, not welded. 1108 WHALLEY AVENUE 
Sé v1 » In use during the summer 

+ ageadltes> ia itecuedars ? BELDEN MACHINE Co. NEW HAVEN 15, CONN. 
selling season. 


— 














/‘ve found that 


go on FASTER + 
look BETTER « 
last LONGER » 


Here's why DUA-LAPS are preferred... 
why more homes than ever 
are going up with DUA-LAP. 


Always thoroughly dry—stay beautiful. 


New infra-red drying process gives Dua-laps a 
harder, more durable finish . . . Choice of 10 
beautiful colors. 


Use fewer shingles— fewer nails. 


Cover more area with fewer shingles and nails, 
because they can be laid with full 12” or 14” 
exposure. 


Save time, costly labor, 


No stripping necessary when you use ES-Nails 
and gypsum or insulation sheathing. Builders re- 
port savings up to $150 per house 


Dua-Laps are the real thing, 
nature's prize insulator: RED CEDAR 


Every inch of Red Cedar contains millions of 
tiny air cells that seal out cold and heat, seal 
in room comfort. 


DUA-LAPS are versatile...blend with 
modern and traditional homes. 


Provide luxurious, deep-horizontal shadows 
that give old and new homes that rich, wide- 
siding effect. Adaptable to all types and sizes 
of homes, for remodeling, for home building. 
Specify DUA-LAPS on your next job. 
See your nearest dealer or write for 


samples taken direct from warehouse 
stocks. 
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All Year Roofer 


(Continued from Page 19) 


there on the premises,” say Mr. Beibel, 
“we are in a position to give estimates 
on these other services. The initial 
enthusiasm brought about by the win- 
dow job, can often be expanded. We 
explain that we can do a complete job 
for them and give them up to 36 
months to pay under an F.H.A. set-up. 
Thus we gain additional volume.” 
Rolling Billboard 

Mr. Biebel’s rolling billboard is a 
late-model Chevrolet truck painted a 
brilliant orange and black. His slo- 
gans of “Be wise-Biebelize” and “Ring 
us—we won't sting you,” adorn the 
orange background with jet-black let- 
tering 

“Often,” Mr. Biebel says, “I come 
hack to the truck and find people wait- 
ing to take me out to their houses for 
an estimate. I keep this truck shining 
like a new kitchen. I rate good house- 
keeping as one of the prime requisites 
in securing new business, It pays to 
look prosperous. Folks want to go 
long with the crowds, and a prosper- 
ous dealer must have pleased a lot of 
people to have reached such a position.” 

Keeps Equipment Shining 

“We keep all of our equipment clean 
ind sparkling. Carelessness with tools, 
ladders and trucks, suggest to the pros- 
pect that the company will also be 
haphazard about the installation of his 
job. He can’t afford to take a chance, 
so he calls somebody else The time 
we spend cleaning up is the best adver- 
tising dollars we ever spent. It is also 
good for our morale to work with first- 
class, clean equipment.” 

Uses Two Block Ads Weekly 

Mr. Biebel advertises in the local 
papers, using two block ads a week, 
and a classified every day. He gives 
away wooden pencils and metal ther- 
mometers as a take-home gadget to 
keep his name before people the year 
round 

He is currently planning to 
direct mail advertising which he has 
used in the past with excellent results. 
He uses a box-holder plan for the 
rural areas, and a name list taken from 
the city directly in urban areas. He 
will send out about 200 pieces a week. 

From these leads, and from observa- 
tion, he makes his personal demonstra- 
tion calls which has brought him so 
much good off-season work with his 


ombination windows 
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WALES wWJTORY 


Now you can offer customers 


FLINTKOTE ASBESTOS-CEMENT SIDING 
in Beautiful, Decorative Colors 


Step out ahead of competition. Feature the sensational 
new STRI-TEX ... Flintkote’s newest development that 
gives Asbestos-Cement Sidings a textured, colorful beauty 
that adds a world of charm to any building. 


Currently available in brown, green and gray... with 
other new colors soon to be added ... this striking new 
Flintkote Product gives you an important selling edge. 
With STRI-TEX, you can offer all the advantages of 
Asbestos-Cement Siding ... freedom from painting ex- 
pense; exceptional durability; rotproof, termite proof, 
fireproof... PLUS this new, textured beauty that matches 
the most expensive and beautiful sidewall coverings. 
Don’t fail to get complete information on this striking 
new siding design at your earliest opportunity. If your 
local dealer doesn’t have it, write us. We'll see that you 
both get it. In a hurry. 


THE FLINTKOTE COMPANY, Building Materials Division 


30 ROCKEFELLER PLAZA . NEW YORK 20 N Y. 








thi i j ‘ it 


These two patterns are among the most popular 
stand-bys in the Flintkote line. Available in 
White, Super-White and Silver Gray. Specifica- 
tions for both: Pieces per Square, $7; Approxi- 
mate weight per Square, 185 Ibs.; Exposure, 
10%" x 24°; Headlap, 1% 


ELINTKOTE 
Ct tpled yeard of aeriie cod] no moet! 

















FLINT LADDERS 


SAFEST 65 YEARS OF LEADERSHIP 

FLINT PATENT Extension Ladders provide extra 
afety, less bend and side-sway and longer wear than 
ordinary ladders. Made especially for heavy loads and 
hard service of the roofing trade 

FLINT SIDEWALL STAGING BRACKETS Pay for 
themselves in 3 or 4 jobs. Fast and simple to erect . . 
no bolts or screws. They are absolutely rigid and safe 

the quickest, safest, most rigid and economical 

taging ever invented 





Flint Featherlite 
Magnesium Ladders 
Designed give high rigidity, great 


lightnes- 
with the 


anbelies able 
nd durable 


famous Flint superb craftsmanship 








lete catalog 


‘ertified Ladde 
Brackets 


ompt 
u ( 
oud Ro rf 


196 Chapel Street, NEW HAVEN, CONN. 


4 America’s Oldest and Lergest Lodder Mokers 


A. W. FLINT £O., 











ROOFERS MOP YARN 


Duck Denim Cable Cord 
White Slasher Soft Slasher 


TO SUBSCRIBERS DESIRING 
CHANGE OF ADDRESS 


Samples on Request 


—E. L. HILTS & CO. 


Box 2384 Hickory, N. C 








DO IT NOW! 


Subscribe TODAY 
“I WON’T MISS ANY BETS” 


(Be sure 
to send your old address together 
with new address. 


because I'n 
coupon below If 
other roofers plat 
bucks for a subscr 
doing it year aft 
must be for a dam 
and there isn’t any 
25 cents a month 


stand between ie ry 








how | can increase n 
o Especially this year 





Mai! this coupor a “ASBESTOS”—The Magazine 
Keeps you up to date on happenings 
in the Asbestos Industry. 
Gives facts about Asbestos, techni- 
cal developments. 
2.00 per year in the U.S.A.; 
in other countries. 
“ASBESTOS” 
808 Western Saving Fund Bldg. 
Philadelphia 7, Pa. 


AMERICAN ROOFER & 
Siding Contractor ) 
425 Fourth Avenue. New York 16, N. Y., 
Please enter my subscription to AMERICAN 
ROOFER & Siding Contractor. at $3.00 for 


one year. Bill me for this amount 


$3.00 








Enclosed is a check or money order 





My Name 


Position Yours for the Asking 


Company 


Address See Pages 34-35 


City State 
/ 
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“Completion” Racket Is 
Worst Of All 


(Concluding the series of article 


the crusading Lona Island newspaper 
day, on racket 


watch out for 


HE suckers who fall into the model 
house and telephone directory traps 
Che couple selected to 
“showplace” 


get away ¢Cas\ 
own a winds up with new, 


ilbeit overpriced, siding, and the mer 


chant does get an expensive ad in a 


poorly circulated directory 


But the sap who signs the com- 
pletion certificate before any work 
has been done frequently gets 
nothing but a bank note he must 
pay. 

\ well-dressed, smooth salesman con- 
vinced Mr, and Mrs. Wilbur Allen of 
Elmont two months ago that they could 
use a new roof. Then, he pulled out 
the long FHA form under which the 
bank would pay him for the job and 
collect 
Allens. 


monthly payments from the 


Signatures Required 


Che papers are thick with dull legal 
terminology and require an assortment 
ol signatures Sometimes, the Signers 
don't even realize what they're putting 
the name to. But Allen who considers 


himself a hard man with whom to do 


business noticed the final page called 


‘completion certificate.” 
‘Am I supposed to sign this now?” 
isked suspiciously. 
“Oh yes,” the roofer replied. “Just 
sign it so we don’t have to bother sign 


ig li} hol i 


work Is 


ing any more papers later on 
ertificate until the 
done and then I'll take it 


bank and get my 


on to the 
down to the 


money.’ 
Had an Honest Face 


Reassured by the salesman’s honest 


face and sincere words, the Allens 


salesman was at the bank the 


day before the doors opened. 


romptly at 9 a.m., he walked 1 
sented — the certificate and 
$2,000 tor the roofing job 


he Alles 


new rool 


is were lucky. At leas 
sorts Phey 


ve sued the salesman in a civil 
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but it would have done them no good. 
He was “judgment proof.” He had no 
money which is the reason he made 
his dash to the bank. He had to get 
the dough before he could buy the 


1 
| 


building materials 

The Allens weren't too happy with 
their new root heir salesman had 
promised them better roofing materials 
and the job didn’t come up to the spe 
cifications in his promises. But they 
had signed the completion certificate 
and had nothing to force him to pro- 
duce a better root 


Got Nothing At All 


\nyway, they had a roof which ts 
more than Mr. and Mrs. Anson 
Schlemiel can show for their comple- 
tion certificate This young couple 
signed one for an insulation job. 

They waited and waited for the in- 
sulation workers to come. They waited 
for 30 days until the first bill arrived 
from their local bank, poimting out 
that the initial payment was due on 
their $400 note 

By that time, the salesman was 
among the missing. The Schlemiels 
are living in an uninsulated house in 
Hicksville, still paying for the tnsula- 
tion job they never go 


Bits of Stone 
On Roof Top 


Mineral granules—hard, opaque bits 
of stone—are used as a surfacing ma- 
terial for asphalt shingles, America’s 
most widely used home rooting 

The granules are embedded under 
pressure on the surface of the shingles 
during manufacture 

Granules are used because they in- 
crease the natural fire-resistance of the 
shingles, permit manufacture of shing- 
les, permit manufacture of shingles in 
a wide range of colors and provide an 
excellent wearing surface 

Granules are colored by “firing” pig- 
ments into them. This is a ceramic 
process. In producing blended color 
shingles, granules of two or more colors 


are mixed before they are applied to the 


ff the end 
each mopful 
s caused by un- 


blisters 


od eee 
CALBAR Pressure Guns Cauthing “ed 

ing, painting, glazing I's “elasticizeg” . 
yn! i of other jobs, 4 hardening 


is the finest pro adheres to 
of sizes, Available in n 


white, alumin 


non-stainin, vo 
“Staining, and 
ANY Surface, 
atural, brilliant 
um and colors, 


duced. = 
including @ 
detachable nozzie styles. 


PIGEON PROOFING 


Bird Nuisances Eliminated 
Effective — Economical — Lawful 
Positive Permanent 


— Beware of Patent Infringements — 
OUR WORK GUARANTEED 


THE STANDARD PIGEON & BIRD REPELLENT CO., INC. 


523 West 184th Street New York 33, N. Y. 
WAdsworth 7-3300 


CABLE STANGARD 





a 


The Free BOOKLETS offered here repre 


sent the most expert knowledge available in 


each specialized field. USE THI 
BELOW to | 
and pleas« 


secure the booklets 


PRINT your name and 


clearly 
MEMBRANE FABRIC 


for roofing 


F 
waterproofing, insulation 
prooting, flooring 1 many other 
products, by a quality ho 


prices. Check 1. 


ROOFING HOISTS 
ladder jacks. For inf 
savers 

ROOFERS TOOLS 


Then 
check 3. 


else? try here 


HANDWINCH 
loads up to 10 Ibs. with th 
device which weighs only 


} 


where. F nf 


METAL BACK BAND 


the probler 


ROOFING. SIDING & BUILDING 
Fifth Year } Edit 


data you're 


Manual 
all the 
standard reference tf 
ts f new iniormat 


1dd, like combinat 


—~ 


OUPON 
1 want 


address 


roducts 


damp 


rooting 


PIGEON PROOFING 


ROOFERS MOP YARN 


k 9. 
BIG PROFITS 


BITUSTATIC CEMENT i mar 
k 10. 
NEW MAGAZINE ntractors 


have a 
in a 
ding opeciaities 
n-screen combo 
ts and many 
ll. 
NO FREEZING is unit which pre 
€ wir f 3 nly one size 
, A 
: 
Made of aluminum 


MIDGET LOUVERS 
small, neat 


ean, ned ror terature 


ind prices 


EXTRA HEAVY SHINGLES 


x 


RED CEDAR SHINGLE 


BIRDS CAN'T ROOST 


16. 


-~~~~MAIL THIS COUPON-~~~~~- 


AMERICAN ROOFER and Siding Contractor 


425 Fourth Avenue, New York 16, N. Y. 


May, 1950 


I would like literature or information on the following: 


1 7 13 


19 


8 14 20 
9 15 21 


22 


1] 17 23 
12 2 18 24 


2 

3 

40 10 | 16 
5 
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If you want American Roofer, 12 months for 


Name 
Company 
Address 
City 


25 31 38 45 
26 32 39 46 
27 33 40 47 
28 34 41 48 
29 35 ao 49 
30 36 43 50 

37 “40 #51 


$3.00, check here [] 


Position 


AMERICAN 
ALUMINUM AWNING 


rest DEI 


FELT-LAYING MACHINE At last, a machine 


that automatically does the job of laying felt 


work of 
eck 18. 


mn a built-up roof. Three men do the 


MAN-SIZE . 


bracket, patented folding 


breakable 


theck 19. 


rooting 


and many other 
heck 20. 
CAULK IT UP with this perfect sealing 


ompound which 


MOP HEAD AND STAPLE 


"eSS§ 166 ror imiormation 


somes in many colors. Infor 


ttion and free gun offer k 21. 
ZINC CORNER STRIP 


ance at 


. Improved appear 
corners and along window and door 
frames on siding jobs with this metal siding 
trim. For rn tails check 22. 
SIDEWALL STAGING BRACKETS 


ensior 


ete cde 


i you check 23. 
PATENTED ROOFING KNIFE 


steel blade 


The 2-pointed 
two blades 
blade easily inserted 


jives double value 
for th 


he price of one 
ck 24, 


OVERLAP SIDING 


i 


New 


ichness of 


RED CEDAR SHINGLES 


‘ 


ack 26. 
KETTLES FOR “HOT-STUFF” 


skidmounted 


many sizes, 
rubber tires 
Lecflet 


steel hard 


rooting 


wheels 
and pneumatic tired 
4 A, free heck 27. 


kettles 


MANY ROOF DRAINS 


ing and expansion joint 


with copper flash 
Some territories open. 


k 28. 


ation, che 
ROOFING KNIVES rigid blades 
driven into custom built handles that provide 

t th ht dr I jetai check 29. 
KETTLES, PUMPS, HOISTS 


ilable nly kett 


Keen 


INSULATING ROOFS 


1re resistant prod 


31. 
CAULKING COMPOUND 


N 


k 32. 
ROCK WOOL SALES 


rar 
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ASPHALT & ASBESTOS 


extras 


LIGHT COLORED SHINGLES 
monize SOIOTS ma bie 
Pompany 


shingles th 


ALUMINUM BUILT-UP 
provides ntinuous 
vide tw 


37. 


SNOW GUARDS for many types of roofs 
Standard for fifty years. Details and complete 
roofers wholesale | ‘ rvailable heck 38, 


BUILT-UP ROOFS Asbestos, fireproof, and 
rot-proof forms the basi t { the felts 


in these built free manual on 


k 39. 
INSULATIN' 


TeG! DITIcK 


G BRICK SIDING 


NEW COLD-PROCESS 
pr ju t willl nr IK it ¢ 


f 
plete 


ack 41. 


INSULATION CLIPS 


ck 42. 
NON-BURNING ROOF MOPS 
k 43, 


HAMMER AND RIPPERS 


k 44. 


MOTORIZED LINE HOIST 


ROOFING MEMBRANE 


pletely saturated 


TESTED MOPS 


handies 


Jj pa 


ROOFER’'S HOIST 
backs. Weighs 32 


BACKERBOARD R 


in ellec 


PLASTICIZED WATERPROOFING 
s ve y : a rf ind sidewall probiems 


1 sprayed materia 





Fe elie 
te: Tee, 


This month the largest number 
of advertisers since November, 
1948 appear in the pages of 
& Siding 


Contractor 


American Roofer 








YOU NEED 
AN ADDITIONAL ITEM TO ROUND OUT 
YOUR SALES PROGRAM AND INCREASE 
VOLUME. 
IF YOU ARE NOW OPERATING NA- 
TIONALLY, WE HAVE A TAILOR-MADE 
PLAN. 


We are a nationally known manufacturer of 
extruded windows with recently expanded plant 
facilities. We have just designed and per- 
fected a new all aluminum storm and screen 
window and are interested in manufacturing 
this storm window for the exclusive use of a 
reputable firm with @ record of successful 
operation. The product would be manufac- 
tured solely for you and branded with your 
trade name. The unit is tested, perfected, 
ready for sale NOW. Interested firms are 
urged to write in confidence at once 

Box 75, American Roofer & Siding Con- 
tractor, 425 Fourth Ave., New York 1 
N. Y. 


" 











ROOFERS KETTLE 


This new and different Littleford ‘Kwik- 
Melter’ gives Roofers advantages and savings 
never betore made available in melting kettles. 


The Burner firing in the center against a 
conical casting that divides the flame into two 
center tubes eliminates ‘‘Hot Spots” and 
“Scorching” caused by concentrated heat into 
one flue. Kettle men like the “Kwik-Melter” 
too, because the burner preheats in position— 
no pulling the burner out of the well to pre- 
heat. Nine inch lower loading height, flash 
proof covers, heavy duty channel frame, spring 
type running gear and rain hood over stacks 
and burner well are only a few of the many 
points of superiority in the “‘Kwik-Melter.” 
For Speed — Production — Durability at lower 
cost, make your next Kettle a “Kwik-Melter,”’ 
Portable Sizes 80, 115, 175, 300 gallons. Sta- 
tionary Sizes 55, 80, 115 gallons. 


ROOF PUMP 


Littleford Model 75 

Roof Pump puts the 

“Hot Stuff’ right up on 

the roof. Designed to 

handle Tar, Asphalt or 

Pitch with no acid action on the pump. Model 

75 draws the material from the kettle, pumps 

it to the dispense head on the roof. No booster 

tank is necessary. When the draw-off cock is 

opened moterial is always available. Model 75 
can be used with any type kettle, 


peeeeeeeeeeeoee: 


ROOF HOIST 


ie Littleford Roof Hoists 

ae “~~ are small compact and 

sturdy. They're made to hoist 

heavy loads of roofing paper, gravel and tar up 

to the roof. Have Ao controiled Brake and 

Clutch and are so designed that boards may be 

placed through the hoist so added weight can be 

added to hold the hoist on heavy loads. Made in 
two sizes, 2%. and 4 HLP 








LITTLEFORD BROS., INC. 
430 E. Pearl St., Cincinnati 2, Ohio 








NO-ROOST 


MAKES ANY STRUCTURE 
PIGEON & STARLING-PROOF! 


| ea POSITIVE 
12° ECONOMICAL 
; LAWFUL 
z= ISONOUS 
GROSLEY'’S “ be applic ANY 


rullding Can plied t any type ¢ : 


ear 
where applies 
GROSLEY'S “NO ROOST” 
vac le wuiking or grease gun 
GROSLEY'S “NO ROOST.” 
elatin mpound applied 
ch thick and % inch from 
Comes packed In one a 
of No Roost 
feet costs only $8.00 F.O.B. Cr ZO 
umd todiar t 
problen BIRD ROOSTING 4 
« wel ying : and 
ently accompany 


DISTRIBUTORSHIPS OPEN 


AEGIS LABORATORIES, INC. 


Bird Control Engineers 
Distributing GROSLEY PRODUCTS exclusively 
7613 STONY ISLAND AVENUE 

CHICAGO 49, ILLINOIS 


"A clean roof above all” 





Gives Siding Jobs Improved 
Protection and Appearance 


On every As- 
bestos Siding 
job, where ap 
pearance is es- 
sential, you can 
save valuable 
time, simplify fit- 
ting at corners 
and along win- 
dow and door 
frames. give added protection. by using in- 
dividual sinc corner strips. Made of 
oxidised zinc . . . will not stain. Lengths 
suitable for any Asbestos Siding Shingle. For 
complete details write 


BUGHER MANUFACTURING CO 


Formerly DOUBLE GRIP BRASS CLIP CO 
211 S. Main St. Kokomo, Ind 








TOOLS 


“Everything for the Roofer” 


Frank P. Frey & Co. 


2634 W. MADISON STREET 
CHICAGO, ILL 
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Fibrous Glass Mop 


(¢ ntinued from Page 15) 


tre 


400 degree F 


lecreases to 


1000 degree F 


Problem and Solution 


untaimn 


] 


, glass sewing 


Deca 


ne 
n 


i 


used 


the spacing to give the even flow de- 
sired 

rhe head size problem took care ot 
itself when the yarns 


were spaced 


apart, instead of being packed solid 


it the head 


Results 


These first ready-made fibrous glass 
the deck at about $17.00 per 
mop. At this price, they were carefully 


the various 


mops hit 


evaluated against types 


used at that time. 

Our records of the first large job 
they were used on gave the following 
data. One fibrous glass mop replaced 
twenty cotton mops before being con 
signed to wall, seam and general patch 


mopping work 
Less Exhausting 


Fibrous glass mops would slide 
easily on all surfaces and the men were 
not nearly as tired at the end of the 
day. The mops would cover approxi- 
mately square with one dunking, 
leaving a smooth uniform film of “hot 
At the end of 


the mops were laid up with 


stuff” 18 inches wide 
the day, 
the yarn off the surface, right after 
mopping. (No scrubbing or scraping 
required.) In the morning, they were 
dunked in “hot stuff’ and within three 
minutes were ready for use 

Since January of 1947, the findings 


} 


ave been similar, the price, however, 


is now down to one half its original 


costs 
700 Squares Use 


We believe 


teted about 700 squares, it 


when the mop has com 
has done 
its dutv and we use a new one 

\t night our mops are hung and 


g 
lrained and in the morning dipped and 
| 


soaked u » thaw out 


Usable On All Jobs 
it found any jobs t 


» couldn't be used on 


h, which marks th 
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Uniform Roof 
Appearance 


Saying 50 Me 
Hecommended eying SO Squdes ant Hour... 
by Engineer 
No particular kind of roofing is best 
for any particular farm building under 
all circumstances, says J. L. Strahan, 
member of the American Society of 
\gricultural ngineers and technical 
director of the Asphalt Roofing In- 
dustry Bureau 
“The style t roofing lected for 
l should affect the choice 
of roofing for all other buildings, large 
or smal } are grouped together 
in the same farmstead,” r. Strahan 
explains. “Uniformity of appearance is 
unportant tor buildings a 


r instance, a ] 


or machine sorage shed beated near | [ie B) \. « Means Bigger lrottts 


the farmhouse or other major buildings 


will rightly call for an asphalt shingle V1 Wy EZ. NM ‘ty 
root which conforms architecturally to 7 oe * TATU ONT, 
the larger structures, while roll roofing / 
be quite suitable if the building 
an isolated location.’ 
he agricultural engineer calls atten- 
: : % CUTS COSTS THROUGH EASIER APPLICATION 
With Alemite Versatal Equipment, the roofer uses a light 
farm build 5 foot spray head and light flexible hose. This eliminates 
“een ; carrying of materials by hand—insures a better, more profit- 
farmers con . : 
lid iI led able roofing job. 
solid or blendec 
4 “a _ “ BRINGS FAR SAFER WORKING CONDITIONS 
ll buildings neat No burns are possible when you spray cold applications 
with Versatal Equipment. No buckets or drums to hoist to 
the roof. Compressor and drums remain on the ground. 
INCREASES PROFITS WITH MODERN EQUIPMENT 
With Barrel-To-Roof Versatal Equipment you can pump 


in en- 


Open-End Mortgages 


(Continued ts ame iP ; from the original container direct to the point of applica- 
een Lage /) tion using as much as 300 feet of hose. This is the modern, 
under the o1 oe Oe more profitable way to apply roofing. 


wider us¢ vuld t increase 
volun ot ho rovements 
ring ayor } Mprovements Ith . . 

5 a) i — wit For complete information, call the 


, , s 
In €asy rea it Hes WNOsE€ budget nearest Alemite distributor, or write 


will not 1 larg nont ily outl: ys Alemite, Dept. A-50, 1830 Diversey 
y I th 1 ] Parkway, Chicago 14, Illinois 
SPRAY-PUMP EQUIPMENT 
not ex 
the mort 





Thus. if 


payments a AJAX Roofing Brackets 


$6000 heen reduced to 


$5000 


MAN-size — Superefficient 
ALL STEEL — Unbreakable 


$1000 


AJAX Building Bracket Co. 


» femane 1551 Rydal Mount Rd. 
Feb. 2. 
AJAX No. 1 Cleveland Heights 8, Ohio 


Aug. 9 1932 
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News 
NEW! AMAZI NG ‘COLD ROOFING” (Continued from Page 24) 


veaven catalog describing the use of Asphalt-Seal 
AND APPROVED BY (A.S.T.M for painting and weatherproofing asphalt 


side-walls and roof shingles, is now available 
MINERAL ae © ee — Oe — ee — 


and may be obtained by writing direct to the 


R [} is ; R | Kinsner Supply Company Named 


Barrett Distributor In Ohio 
Che Kinsner Supply Company has beet 


appointed di butors for the complete line 
ROOFING AND WATER PROOFING of Barrett roofing materials in all rg tes 


eastern Ohio 


READY MADE MAKE YOUR OWN WITH 
FOR BONDED BUILT-UP ROOFS and 


FOR LASTING REPAIRS RUBERTITE CONCENTRATE To New York Sales Office 

DOES NOT RUN IN THE SUN Ic dissolves readily in cold mix with Appointment of John A. McKay as assis 

DOES NOT WASH IN THE RAIN CUT-BACK asphalt. Federal and State tant manager of the New York branch sales 

NO HEATING NECESSARY. approved “RC-1 formula.” Oil firms thee ot Owens-Corning Fiberglas Corpo 
ae i : make deliveries everywhere. No high ion was announced by Harold D. Bates 

EASY TO APPLY—with broom, squee freights, no stocking up. No machinery . are 


branch manager 
gee, trowel or spray necessary 


Owens-Corning Appoints McKay 





TERRITORIAL FRANCHISES OPEN TO 
ROOFERS, APPLICATORS, DEALERS & SALESMEN 
WRITE TODAY 


COLD PROCESS ROOFING PRODUCTS 


7230 N.E Miami Court MIAMI 38, FLORIDA 











Money-Makers for Contractors... 


“TROUBLE SAVER” )— JOHN A. McKAY 
EQUIPMENT a ge ee Mir. McKay joined the Fiberglas 


ration in 1942 as a sales repr 
the Philadelphia branch office an 

‘ the New York office 
LADDER JACKS Coast marine representative ior t Mi 
© New, RAIL-TYPE Jack - appointment as assistant manager, Mr. Me 
(tof) ie, emt oader ‘ Kay sou r of architectural engi 


ore used for support ices it the 


V rk Office 
onvenient j 
: SEMAN ladder jock 
(right) adjusts to ony 
pitch on either side © | | 
inks George Pilcher of Calbar 
Passes Away 
BLE “TROUBLE SAVER" ; LADDER HOOKS 
nwo ‘ eee” This handy device pays for itself representat f the Call Paint nd 
_—e ae : ever ond ever pre _ alive I ine a van aint an 
Pivotallows ladder to be placed Varnish Company passed away last October, 
with safety and convenience it as been announced by the C mpany Mr 
along the valley Pilcher was 55 vears old and is survived by 


Mr. George Pilcher, Texas and Southwest 


f ; tt 1 
pom ah era a s wife and four children. He made his 
if | bho } s 
Write for Catalog M—Complete me in Lut ck, Texa 
moved with- 7 information on all “Trouble 
= hie the shingle Saver" scaffolding accessories. SS 
es 
Mode in two $!% 4 , ; 
ony pitch. Use og any “Regular tee Oise If pitch or asphalt is spilled on a 
kinds of jo Proved in stagind ide it side- oe ee ‘ coi 
type roofing “wide” holds \ Manufacy concrete floor, it can be ihcult to re 
pie for mony yeors way? Held by twe nos ¢ Urers of 


Trouble Savers” move without leaving a_ stat A 


durable 
Simple, cate staging ot 
sch. Use for oll 





Since 1912 : 


THE STEEL SCAFFOLDING CO., Inc. reesei reer sey pesieatinsg epic 


freeze the pitch or asphalt by covering 





it 


(ERSEENII eer ee NS AR Se eae 
856 Humboldt Street Dept. ARS Brooklyn 22, New York t with ice W hen : — ubstance 1s 
Telephone: EVergreen 3-5510 frozen hard, it can be lifted 


a ff easily 
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What's New 


(Continued from Page 21) 


the American Society for Testing Materials. 
Several other organizations, including pro- 
ducers of stone, have cooperated by supply- 
ing materials or advice 
the wall was designed so that a number 
ot problems connected with the weathering 
»t building stone could be studied in the one 
structure. These include permanence of color, 
discoloration, effects of combining different 
types of stone, waterproofing, durability, 
and dimensional stability. Several special 
construction features were incorporated to 
facilitate the study of these properties. For 
example, the mortar joints were made wider 
than usual for ashlar masonry so that in- 
dividual blocks can be removed for ex 
amination when desirable. Construction was 
done by contract with Louis Perna & Sons, 
Inc., of Washington, under the personal 
lirection of Mr. Rosa Amoroso 
Most types of stone maintain a satisfactory 
appearance for long periods of time, but a 
few fade in color and others are affected by 
liscolorations Natur: al fading is particu 
larly noticeable in some of the more highly 
colored stones when they are exposed to the 
atmosphere im exterior locations. Some 
tones change color within a few years of 
exposure and, in a large collection of this 
kind, it is reasonable to expect that many 
specimens will lose their color during a 
long period of years. Small samples of a 
number of the stones have therefore been 
stored for future comparisons, and color 
photographs have ’ heen made of the wall 
Modern construction methods have ap 
parently added to the discoloration problem 
Because there is ; widespr ead belief that dis 
colorations come from the setting mortar, 
idely different types of mortar were 
‘In the right half of the wall, a 
high-calcium lime mortar was used; the 
other half was set with portland-cement 
mortar. Many duplicate samples of stone 
were placed in corresponding positions in 
both halves of the wall for comparison of 


1 


liscoloration effects 


Handling Shingles 
(Continued from Page 20) 


but always on end, and never more than 
two rolls high 
Shipping 
In re-shipping asphalt shingles, fol 
w the same procedures the manu 
facturer uses in loading and bracing 
the materials in the car. In loading 
trucks, distribute the weight evenly, 
and be sure liquids cannot be upset 
and damage the roofing while it is in 
transit Protect shipments in open 
trucks with tarpaulins 
If it is not possible to store the roof 
ng indoors at the job site, select a 


high spot of ground with good drainage, 
and stack the packages on scrap lumber 
to keep the roofing off the ground. 
Cover with a tarpaulin or scraps of 


roohng 





AIR=O=CEL BACKERBOARD 


Vapor Penetration 
The leakage of vapor through walls or roef 
causes a moistening of the exterior sur- 
face, SS opportunity for dust to 
adhere to asbestos shingles, filling the 
pores of the material and givi it a 
soiled appearance. Only a solid film of 
asphalt, as applied in the construction of 
Air-O-Cel Insulating Board can effectively 
retard this flow of vapor. 
Heat Infiltration 
Air-O-Cel Insulating Board affords the ef- 
fective barrier against heat infiltration 
from the hot summer sun‘s rays, serving 
to keep the heat outside the house and 
making it cooler in sultry weather. 
Bulging Walls 
Where so-called insulating brick is applied, 
the use of Air-O-Cel safeguards the owner 
against bulging walls. It prevents vapor 
from penetrating the siding, condensing, 
and causing it to swell and, later, to con- 
tract. it assures a permanent, uniformly 
smooth surface 
Wavy Walls When Using Roll Brick 
Where roll brick is used in a re-siding 
job, the application of Air-O-Cel Insulat- 
ing Board beneath the siding safeguards 
against wavy lines. The cushion-like effect 
of Air-O-Cel Insulating Board provides the 
ideal base for that or any other type of 
re-siding material. 
Applying Air-O-Cel Insulating Board Under Adds Life to Re-Siding 
Asbestos Siding. Air-O-Cel insulating Board protects the 
finished re-siding job through its vapor- 
VAPOR BARRIER - principle. It adds life to the re-siding 
i by resisting vapor flow. Without 
AAS Quaiity Air-O-Cel the re-siding is not protected. 
ASPHALT SATURATED Cuts Fuel Bills 
. Air-O-Cel safeguards against heat loss in 
A3 Quality winter and excessive fuel expenditure. No 
Sheets 30 x 48 For Convenience re-siding job should be applied without 
this superior insulating board for thot one 
WRITE FOR SAMPLES reason alone, to say nothing of its many 
and illustrated folder other advantages. 


‘Vlrede Mark Registered U 5 end Canadien Patent Offices © 1048 


Afb-@-€TET COMPANY 


22000 WOODWARD AVE DETROIT yee) MICHIGAN 














ROOFER’S HOIST 


EARNS ITS PAY EVERY DAY! 


4H. P. Has capacity of 
400 Ibs. at 300° per min. 
500 Ibs. at 250° per min. 
600 Ibs. at 200° per min. 
(At 2,700 r. p. m. engine speed) 


Speeds up the materials handling part of roofing 

jobs...eliminates aching backs. Most practical and 

widely used roofers hoist. Weighs only 320 lbs. -— easy 

be roll and load. Simple, safe to operate. Holds 250° 
4” rope. 








The New C-THRU 


Aluminum ‘AWNI-KIT’ 





~~ 
> 
ENTERS DIFFUSED 


—— mee & YOU CAN 


yd elle 


An entirely new 
principle in Awnings 
MAXIMUM LIGHT, 
VISION & VENTILATION 
The ONLY horizontal 
Awning featuring 
LOUVERS SUPPORTED 
UNDER TENSION 


SELLS ON SIGHT! 


PROFIT POWERHOUSE 
FOR YOUR 1950 SALES! 


Here's the New and Revolutionary 
PACKAGED ALUMINUM AWNING 
that customers grab at their first look 
a made to order deal for home and 
industry. ALL IT REQUIRES IS A SCREW- 
DRIVER TO ASSEMBLE! 
C-THRU Awnings ore ALODIZED for 
extra beauty and corrosion resistance. 
Each ‘AWNI-KIT’ is factory packoged 
individually in a cardboard container 
and is simply installed by either cus- 
tomer or dealer 
GET GOING TODAY with C-THRU! The 
seven patented features found in no 


other Awning sells it on sight 


JOBBERS: Territories still available. 
DEALERS: Write for name of your nearest 
jobber 


C-THRU Aluminum Awning Co. 
424 W. ELEVENTH STREET 
LOS ANGELES 15, CALIFORNIA 








ALUMINUM 
MOP HANDLE 


Q== c = 


Light weight. Outlasts wood many 
times. Unbreakable, economical 
Will not burn! 


Fiberglas Mop Yarn and 
Ready Made Mops 


ROOF SCRAPERS 
The “Fitrite”> 


Double edge reversible 
blades, 34", 6” and 7’ 
sizes. 


44 H ” 
<« The“Rival 

Single 
blades. 
construction 











removable 
Simple 
3! 2 » ve 


dvailable with 
pny Knob or “D” Handles 


edge 
Strong. 





14” sizes. 








PORTABLE 

ELECTRIC SAW GUN 
LADDER BRACKETS 
ROOF BRACKETS 


Write Dept. “R” for catalogues and prices 
To protect trade please use your printed sta 
tionery 





ADJUSTABLE PIPE 
SNOW GUARDS 


“PROTECTOR” “FITRITE” 


For Residential 
Type Buildings 
2 PIPES '2” IPS 
Installed on old For large slate 
roofs without re roofs, Spanish Tile, 
moving slate. Ideal corrugated and 
for small homes other steep roofs 


\ co 


ORNAMENTAL 
LEADER STRAPS 


These straps sold thru jobbers only 


DAVID LEVOW 


Te.eenone CHE 


3-Pipe 
3 PIPES 3,” IPS 











308 Wrst 20°ST 
NEW YORK 
2400-2401 
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“Completion” Racket 
(Continued from Page 14) 


they were to cash and then forward 
$36 to the keeping $14 for 
themselves. The Oneontans 


company, 
were to 
keep the matter confidential because of 
Where the check 
from originally 


the “favorable terms.” 
was to come Was not 


made clear. 
High Pressure 


After a long, 
talk, the Oneontans signed 


high-pressure sales 
a contract, 
then learned that its terms were en 
tirely different from the 
ments. The contract, 


verbal agree 
which the couple 
did not read thoroughly, disclosed that 
the man and his wife had signed their 
names to an 


agreement to pay $1,150 


for the siding job over a period of 36 
months. 

It was also stipulated that if 
they canceled the contract they 
were to pay a 30 per cent penalty 
clause. The signature of the agent 
was not legible. It appeared to 
start with a “D” and end with a 
“G,” but the intervening script was 
so muddled that it could not be 
made out. 

The letter to the 
Bureau concluded: 


Better Business 


“This contract is now in the hands 
f an attorney who has canceled it. His 
conjecture is that in cases of cancella 
tion legal action would be 
New York County to put the individual 
to such 


brought in 
inconvenience and expenses 
that he would pay the liquidated dam 
get out from under. In this 


that is not going to be the pro 
because it will be fought in 
Will you investi 


and inform me 


necessary 
Ng 


fir ndit 


Trade Tricks 


(Continued from Page 18) 
she'll tell me, 
you don’t want to talk to me 
about somet Ing like that. 
husband.” 
there, Mrs. 
disappointing me a bit 
“Fine,” | “Will Mr. Jones be 


home tonight tomorrow night?” | 


ladies | call on, 


u'll have 
scC Wy 


There, Jones, you're not 


haven't asked for an appointment and 


I haven't given her the chance to say 


1 simple “no.” 





for May 


“Well, he always bowls Thursday 
nights,” she offers. 

“That’s all right,” I tell her, “To- 
night is convenient for me. Are you 
through dinner at six-thirty or seven?” 

“Tt usually is about seven before we 
have the dishes done. But...” 

“Seven o'clock will be fine,” I break 
in, “I’ll drop around tonight around 
seven. Good day; see you then.” 

Chances are good that she’ll nod and 
return to her dusting, a little surprised 
at herself. But at least that agreeable 
fellow was not one of those objection 
able, high-pressure salesmen. 

Getting Into The Home 

Coming around that night, I ring 
the bell and, as I expect, Mr. Jones 
comes to the door, As he does, I say, 
“Good evening. Is Mrs. Jones in?” 
Mr. Jones, being the polite gentleman 


him to be, invites me 


I have counted on 
in, thinking that I am some acquain 
tance of his wife. If she had not been 
home, he would have told me so at once 
and I would not have gone farther 
because I don’t waste my time talking 
to one when it takes two to make a 
sale. 

True, sometimes these gentlemen 
ask if I’m the salesman who thinks he 
is going to get an order from them and 
then I may have to do some selling to 
cross the d orstep But that “Is-Mrs.- 
Jones-in?” approach is an evening door 
opener which improves my_ batting 
average appreciably. It is particularly 
effective when I have no appointment 
ind am doing what amounts to eve 
ning canvassing, knowing from _ rec- 
ords or neighbors what the occupants 
names are and that they own their 
home. 

Always Ask For Spouse 

When the lady of the house comes 
to the door, of course, I sav, “Good 

ning. Is Mr. Smith home?” Not 
may say, “Yeah, So what?” Even when 
they do, I have at least found out that 
both are on tive ther side of the door 
and so it will pay me to use an aggres 
sive sales approach 

Opening remarks, once the doorbell 
is rung, determine whether or not 
you'll get in the ball game. And in 
selling as well as it baseball, you'll 
never get a hit if you don’t get a time 
at bat. Make sure your opening re 
marks do all for you that it is possible 

r them to do 


Next month I'll continue with my 


“tricks of the trade” and explain some 





SMITH’S NEW IMPROVED MOTORIZED 


PATENTED © 


WRITE TODAY 


LINE HOIST 


FEATURING 
GREATER LIFTING CAPACITY 
LIGHTER WEIGHT 
BOOM SWINGS ALL THE WAY . . . AUTOMATICALLY 
AVAILABLE IN 2 SIZES 
3 to 6 HORSEPOWER 


ssi ee oe 
NOW ALSO IN PRODUCTION ... 
SMITH’S NEW AUTOMATICALLY CONTROLLED 
LIGHT-WEIGHT CONTRACTORS’ ELEVATOR 
WITH MANY NEW FEATURES 


THREE 

NEW IMPROVED 

HOISTING BEAMS .. . 

LIGHTER BUT STRONGER... 

WITH ADDED SAFETY FEATURES 
* 


FOR DETAILS AND LITERATURE OF THE 


COMPLETE LINE OF SMITH’S HOISTING SYSTEMS 


SMITH’S HOIST AND MFG. COMPANY 


CASSOPOLIS 2, MICHIGAN 











No play! 
No wobble! 


R. MURPHY'S 
SONS COMPANY 


AYER, 
MASSACHUSETTS 





They must make 
good or we willl! 


STAY SHARP 
ROOFING KNIVES 


First choice with roofers for almost 100 years. Stay Sharp Knives are 

preferred because they have a keen, rigid blade that cuts and trims 

smoothly—evenly—accurately! Hand-honed blades, uniformly tem- 

pered by an exclusive process are driven into custom built handles 
. never a wobble. And you'll never tire from an uncomfortable 

grip—Stay Sharp Knives are designed for perfect palm fit, always 

giving you a firm grip. 

Since 1850, R. Murphy Stay Sharp Roofing Knives have made roofers’ 

work easier. They must make good or we will! 

Ask for them at your nearest Hardware or Roofing Supply Store 











Aegis Laboratories, Inc. 
Aeroil Products Co. 

Air-O-Cel Industries, Inc. 

Ajax Building Bracket Co. 

All States Roobers Supplies 
Alsco Inc. 

American Hoist & Derrick Co. 
American Stained Shingle Co. 
Armstrong Cork Co. 


Barrett Division, Allied Chemical Dye 
Corporation, The . 

Belden Company, The 

Bugher Manufacturing Co. 


‘albar Paint & Varnish Co. 
‘artier & Sons Co., The M. 

‘elotex Corp., The 

‘hase Bag Co..... 

‘hicago Metallic Sash Co. 

‘old Process Roofing Co. 

‘onnery Construction Co. 
‘ool-Ray Aluminum Awning Corp. 
'-Thru Aluminum Awning Co. 


Donovan Mfg. 

Flint Co., A. W. 
Flintkote Co., The 

Frey & Co., Frank P. 
Hilts, E. L., & Co. 
Hollingshead Corp., R. M. 
Hyde Manufacturing Co. 


Insulite Siding 


Johns- Manville Back Cov 
Jones & Brown, Inc. 27 


King Mfg. Corp. 
Kirby Industries 


Lexington Supply Co. 

Lewis Asphalt Engineering Co 
Levow, David 

Littleford Bros. 


Matt Coil-Less Burner Co 

Metropolitan Roofing Supplies Co., 
Inc. - 

Midget Louver Co. 

Murphy's Sons Co., Robert 


Paralastic Products Co 

Reynolds Metals Co. 

Smith's Hoist & Mfg. Co. 

Stangard Pigeon & Bird Repellent 
Co., Ine. 

Stewart Warner 


Steel Scaffolding Co. Inc., The 


U.S. Gypsum 


AMERICAN ROOFER 





CLASSIFIED ADVERTISING 





Under this heading classified advertisements are accepted at the uniform rate of 12 cents a word. 
but no advertisement taken for less than 20 words with a minimum charge of $3.00; 3 months at 
10c per word per insertion. Check or Money Order must accompany copy of Classified Ad. 
Advertisements solicitating dealers or distributors, or new products for sale, not accepted in 
classified section. Address all communications to Classified Department. AMERICAN ROOFER. 


425 Fourth Avenue. New York 16. N. Y. 





HELP WANTED 


SALES REI RESENTATIVE Outstanding 


experience im spe 
we have an inter 


Op 
ecialty 
esting 


an out- 


secking a 


all 
wide 


territory. He will 


present dealer 
ie j 
s kind and our pr 
Excellent commissic 
rite directly 


erica, 31 S 


OPPORTI NITY FOR man qu 


sible, with 


s and 


hentele. Our firm 


ducts 
m ar- 
to the 

56th 


al fied 


proven 


as branch manager 


eferred. Salary 


plus 


inwell, will also con 


d lease. State « 
Box 34, Am 
I 


irth Ave., 


REPRESE N TAT 

fe Mops and Mop 

iring Company, 
Missour 


IMMEDIAT OPPORTUNITY FOR local 


a late model 
zation sol 
tt alur 


ROOF DRAINS 


Plate 1 


With copper flashing and 
copper expansion joint. 
Produced in many other 
types with and without 
expansion joints. 
A BETTER DRAIN 
AT JOBBER’S PRICES 


xperi 
erican 
New 


IVE 
Yarn 
1808 


1 mar 
car to 
citing 
minum 
neg 


DONOVAN MFG. CO. 


80 Batterymarch Street, Boston, Mass. 


OFFICE MANAGER: ONE who knows every 
phase of the Insulation, Roofing, Siding and Alu- 
minum Combination Window business. Car essen 
tial and must have a good Selling background. A 
responsible person to operate Sales office in Queens 
County for one of the largest Contracting Com- 
panies. Remunerations will be a percentage of 
gross business. For appointment, state full par- 
ticulars and qualifications and write for Appoint 
ment to Box 223, American Roofer & Siding Con 
tractor, 425 Fourth Ave., New York 16, N. Y. 


SIDING SALESMEN have never had it so good 
We work twelve months and have world’s best sum 
mer weather. We are putting on the most powerful 
advertising campaign ever used in roofing and siding 
business. You can double your sales following up our 
advertising. Only experienced siding salesmen willing 
to be bonded at our expense need apply. Vance Con 
struction Co., 1905 Jackson St., Seattle 44, Wash 

igton 


SITUATIONS WANTED 


FORMER VICE- PRESIDENT in charge of sales 
for a large mfg. of a sidewall material, with un- 
equalled jobber and distributor contacts in every 
state, can virtually guarantee large and continued 
volume of immediate business to producer of build 
ng product competitive in price and quality. Refer 
ences and achievement record supplied at interview 
Box 233, Building Specialties, 425 Fourth Ave., New 
York 16, N. Y 


BUSINESS OPPORTUNITIES 


FOR SALE: ROOFING BUSINESS. Well es 
tablished firm, consistently showing profits, to be 
sold as going concern. One of the best known in 
Southeastern Virginia; doing large volume of indus 
trial and commercial business. This is your oppor- 
tunity to make money from roofing and sheet metal 
work on newly authorized pt iblic works program and 
vast government defense jects. Also, engage in 
general home improve ment hele i. Reason for selling. 
wher retiring ss cash required than you may 
think Favorable terms Write Mr. Hill, Myers 

reston-Hill, Inc., Realtors 224 Royster Bldg, 

rfolk, Va 


EQUIPMENT 


BLOWING EQUIPMENT: ONE M.\ 
matic, one junior, one 2-cylinder General 
od working conditior easonable Tr 

ovement C 10th & Franklin, S 


Dak 


MISCELLANEOUS 


GREEN, RED, OR brown ool eating © yr shingle, 
per or metal roofs Acor brand 1.00 
F.O.B. Commercial Asphalt C 4 
St. Paul Minr 


SALESMEN: If you want to improve your sell 
ing technique, get a copy of My Hardest Sale ad 
vertised on page 6 This brochure contains au 
thentic stories from men on the firing line, the 
fellows who go out every day and get the signa 
ture on the dotted line. There are 20 real, live, 
success stories at 10 cents per story, or $2.00 for 
the brochure Send for one or several today 
Ameri can Roofer, 425 Fourth Avenue, New York 
16, bi 


READ AMERI( eel ROOFER & SIDING CON 
TRACTOR every Subscribe today. Send 
heck or mone ler $3 0) to American Roofer 
& Siding Contractor, 4 rth Ave., New York 
16, N. ¥ 





"EVERY GRANULE ON THIS SURFACE 
HAS A HARD CERAMIC GLAZE 
IN COLOR . . . FIRED UNDER 
TERRIFIC HEAT” 














Another INSULITE SIDING sales Advantage 


to Help You Sell More Jobs 72ézez... Easter 


Nothing is overlooked in the making of INSULITE side of INSULITE Siding wears a shield of glazed 

Siding—if it will make INSULITE Siding a better armor against the attack of sleet, snow, rain, sun and 

product! wind. You can tell your customers, “Here is protection 
4 2 , 2 ‘ ” 

Take those granules on the surface for instance. that really means something! 

That isn’t just sand sprinkled on the surface with COLOR-FAST BECAUSE CERAMIC FIRED 


a squirt of paint for color. That's a special gran- You know how a colored china plate keeps its color— 


itic product ground out of special hard rock— won't wash off. That's because the glaze is ceramic 
fired. The same principle is used in making INSULITE 
Siding granules. The glaze on each granule is colored 
and it is ceramic fired at a high degree of fusion. The 
bond is permanent—the color is baked in. 

You can sell INSULITE jobs faster and easier because 
INSULITE Siding is made better! 


and every grain is covered with a ceramic glaze 
in color fused on ina fiery furnace. 


What does this mean? It means that the weather- 


"Reg. U.S.T.M 


INSULITE SIDING 
Division, Minnesota and Ontario Paper Company, 
Dept. AMR-550, 500 Baker Arcade Bidg. 


Pp lis 2, Mi + 





Hove ur sales representative show me how your 


SALES PLAN works to get more business for me. 


MINNESOTA AND ONTARIO 
COMPANY 


NNESOTA 





“LOOK AT THAT ASBESTOS ROOF! IT'S 
SMOOTH-SURFACED, TOO!” 


Mi Lr RL 


IV HALHAAFURDOCULSALSREDNCHAE UU OORT 


NO EXCESS WEIGHT" 


Fs Bet 


57 


end N 
Yes = it $@ “AND THESE FIREPROOF ASBESTOS 
* FELTS ARE PERFORATED—GIVE 
Flexstone’ Roof ) 


/" SMOOTHER JOB" 
. 


Each ply is a flexible 
covering of stone! 


@ The secret of a Johns-Manville Flexstone Roof 
is in the felts. They're made of fireproof, rotproof, 
enduring asbestos. Give your customers that kind 
of all-out roofing protection. 


The felts are perforated to make application 
easier ... give a smoother job and conform better 
to irregularities in the roof deck. 


Send for your free copy of the new J-M Speci- 
fication Manual on Built-Up Roofs . . . smooth 
surfaced or gravel-surfaced. . . for any 
type of deck—wood, steel, concrete, or 
gypsum. Write Johns-Manville, Box 
290, New York 16, New York. 





*Reg. U. S. Pat. OF 


Johns-Manville FZ 


CORRUGATED TRANSITE* © ACOUSTICAL CEILINGS oe he DECORATIVE FLOORS © *TRANSITE WALLS © ETC. 





